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For the newest in roofing look to BARRETT... the greatest name in roofing 





Right in line with popular demand, right in line with the 
trend toward airy, fresh and fashionable shades—Barrett’s 
new pastels are loaded with eye appeal for your customers, 
new profits for you. Now, Pastel Bluegrain, Pastel Green 
grain, Pastel Redgrain and White are added to the popular 


family of DUBLECOTE MULTI-SHINGLE colors 


Add this new color story to Barrett’s proved record of 
leadership in asphalt shingles and you've got a real selling 
punc h. You're selling beauty, in these shimmering, silvery 
tones. You're selling new practicality, too, because these 
pastels keep homes cooler in summer by more effectively 


BARRETT DIVISION 
ALLIED CHEMICAL & DYE CORPORATION 
40 RECTOR STREET, NEW YORK 6, N. Y 


1327 Erie Street t. & 


Birmingham 8, 


Grays 


{labama delphia 


Ferry 


16, Pennsylvania 


reflecting the sun’s burning rays. And, as always, you're 
selling quality—by the greatest name in roofing— 
BARRETT. Why not send for free samples today and let 
these good-looking shingles tell their own story? You'll 
agree that “seeing’s believing.” 

There's a shingle for every need in BARRETT'S complete line! 
Conventional shingles, locking shingles—a wide variety 
of styles, in second-to-none colors. 

Don't miss the profit possibilities in all BARRETT building 
products—S.1.S* roofing, EVERLASTIC®* roll roofing, insulated 
siding. damp-proof coatings, roof cement and coating, 
sheathing and building papers, built-up roofing, rock wool 
insulation. 


*Reg. U. S. Pat. Off. 


{ve. In Canada: The Barrett Company, Ltd. 


3551 St. Hubert Street, Montreal, Quebec 
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Make Money and Make Friends... with 


REYNOLDS ZZ ALUMINUM FLASHING 


"Costs far less 





“Easier to cut, 

trim, shape— than any other 

rustproof flashing— 
best buy for 


the customer!” 


best profit-maker, 


Owner, roofer, contractor... everybody's happy 
when you use the flashing that does the best job 


for less money—rustproof, non-staining Reynolds 

50-Foot Rolls—14”, 20” and 28” 
widths, .019” thickness. (26 U. S. 
Std. gauge). 


Flat Sheet, 28” wide,6’,8’,10',12 
lengths. All-purpose display car- 
tons of ten 18”x48” sheets, 019". 


Lifetime Aluminum. Looks best, too! Check your 


supplier for types listed, all in smooth mill finish. 


, 





Military demand for 
aluminum limits sup-. 
ply, but Reynolds is 
rapidly expanding ca- 


REYNOLDS Lifetime ALUMINUM REYNOLDS ALUMINUM 


REYNOLDS Lifetime 


GUTTERS & DOWNSPOUTS 
Rustproof permanence and stain- 
free beauty at low price. Easy 
to put up with slip-joint connect- 
ors—no soldering. 5” Ogee and 
Half-Round, smooth or stippled. 
Also 6” Industrial Half-Round. 
Complete accessories. 


REFLECTIVE INSULATION 


It's easy to add that extra in- 
sulation sale with this attractively 
embossed foil-on-kraft- paper. 
High efficiency without bulk. Per- 
fect vapor barrier, too. 250 square 
feet in one 15-Ib. roll...25”, 33” 
and 36” wide. 


ALUMINUM NAILS 


Essential with aluminum, best for 
all wood and composition roof- 
ing. Can't rust, Can't stain. Al- 
most three times as many nails 
per pound. Types and sizes for 
every roofing use, also for sid- 
ing and wallboard. 
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pacity. Keep checking 
your supply source. For 
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write to Reynolds 
Metals Company, Build- 
ing Products Division, 
2004 South Ninth St., 
Lovisville 1, Kentucky. 
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another J-M Built-Up 


“Then it gives full protection 
from fire, rot and weather!’’ 


“Right ... and it’s smooth- 
surfaced with no slag or gravel!’ 


Yes—it’s a Flexstone’ Roof 
Each ply is a flexible covering of stone! 


The secret of a Johns-Manville Flexstone 
Built-Up Roof is in the felts. They're 
made of fireproof, rotproof, weather- 
proof, enduring asbestos. 


Flexstone Built-Up Roofs won't dry 
out from the sun . . . need no periodic 
coating. They're smooth-surfaced, too— 
permit thorough drainage, make any 
damage easy to locate and repair. They 
are engineered to each job . . . applied 
only by J-M Approved Roofers. J-M As- 
bestos felts are perforated to make appli- 
cation easier, give a smoother job, 
conform better to roof decks. 


For your added protection, the Johns- 
Manville Asbestile* System of Flashing 
insures proper treatment of all critical 


Ree U.S. Pa 


areas. Asbestile is a heavy-bodied plastic 
cement designed for use with asbestos 
flashing felts to give thorough water- 
tightness. As it sets, Asbestile becomes 
hard and forms an integral part of the 
wall itself. 

To eliminate slag or gravel on dead- 
level or low-pitched roofs, Johns- 
Manville has developed a new smooth- 
surfaced asbestos roof called Flexstone 
Special Built-Up Roof. 

Send for brochure BU-51A. Contains 
complete specifications for 
Roofs and Asbestos Flashing 
System. Johns-Manville, 

158, Dept. AR, N.Y. 16, N. Y. 


Johns-Manville Fé 


ASBESTOS CORRUGATED TRANSITE® © ACOUSTICAL CEILINGS 


DECORATIVE FLOORS » MOVABLE WALLS © ETC. 
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NOW- LIFETIME FINISHING FOR EXTERIOR WALLS 
at trom a ounl 
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DEALERS — DISTRIBUTORS 
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FOR OLDER HOMES— Asbestos KENITEX bonds per- 
fectly to stucco, brick, block, frame and stone — hides 
old flaws yet retains original lines. 

FOR NEW HOMES-—This long-lasting finish retains its 
beauty year after year without chipping, cracking or 
peeling! 


FOR COMMERCIAL BUILDINGS — Asbestos KENITEX 
avoids costly maintenance; keeps new looking! 


KENITEX has been laboratory-tested and used by the 
most prominent industrial concerns, as well as applied 
to over 100,000 homes from coast to coast! 


© 1950 Kenitex Corp 
KC-115 (536) 


trademark 


GET INFOR- 


MATION TODAY 
ON THIS “NEW 


MAGIC FOR 
OLD HOMES.” 


Pressure-Sealed to Sidewalls in One © 
Low-Cost Application. This revolu- 
tionary finish is shot on by powerful © 
. gir pressure — fills cracks and holes, © 
hides ugly flaws, gives a beautiful 
texture that’s actually thicker than 10 
coats of paint! Applied without fuss, © 
muss, or odor. : 


THE MOST WANTED 

—MOST IMITATED 
ORIGINAL EXTERIOR COATING 
DISTINCTIVE NEW BEAUTY! 


... your choice of modern colors! 


NEVER NEEDS PAINT 

FIRE RETARDENT — WATERPROOF! 
INSULATES AGAINST HEAT AND COLD! 
INCREASES BUILDING’S VALUE! 


LIFE EXPECTANCY 15 TO 20 YEARS! 
... without chipping, cracking or peeling! 


Manufactured by the Kenitex Corporation, world’s 
largest exclusive manufacturer of exterior coatings. 


PR CRS SERBS HE 

® Kenitex Corporation 
2959 S. Fairfax Ave., 

4 Los Angeles 16, Calif. 


Your Nome 











Zone —___ State 
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if you're well stocked with these popular 
USG Thick-Butt Blends to meet the big 
fall roofing demand! 


DO IT TODAY— STOCK UP TODAY. 

Contact your U.S.G. Representative or 

i hentet Green write to United States Gypsum, Dept. 
Pastel Gray 142, 300 W. Adams St., Chicago 6, IIl. 


Pastel Brown TM. Reg. U.S. Pat. Of. 


UNITED STATES GYPSUM 





The Greatest Name in Building 





for September, 1952 





| REPORTER | 








NEWS OF INTEREST TO THE TRADE: Published By The RUBEROID Co.,- 500 FIFTH AVENUE, NEW YORK 36, N.Y. 





SHADOWEDGE “DOUBLE-COURSING’ GIVES 
COLOR-GRAINED SIDING ADDED LUXURY 


Photos Demonstrate The 
Matchless Beauty Of 
Heavy Shadow Lines 


Now, ShadoWedge, a new tapered 
undercoursing strip, teams up with 
Color-Grained Siding for the ulti- 
mate in sidewall beauty — warm, 
friendly color dramatically accented 
by rich, deep shadow lines. Your cus- 
tomers found exciting new beauty 
for sidewalls when Ruberoid intro- 
duced them to Color-Grained 
Asbestos-Cement Siding. This revo- 
lutionary shingle with its unique 
combination of soft duo-tone shades 
and “shake” texture won universal 
acclaim with home owners and appli- 
cators. But wait until you show them 
Color-Grained at its “Sunday Best” 
— applied over ShadoWedge. 


Double Dividends 

When you feature Color-Grained 
Siding applied over ShadoWedge, 
you are sure to increase your siding 
sales. The photographs above give 
you an idea of the big difference 
that ShadoWedge makes in sidewall 
appearance. This big difference can 
be reflected in your sales figures, too, 
because it has been proven that ap- 
pearance is the first consideration in 
any siding job. Best of all, with each 
sale you get the extra profits from 
selling ShadoWedge. It’s a real double 
dividend that pays off for you with 
more sales and bigger sales. 


ee — 


ShadoW edge Undercoursing Strips Are 
Easy To Apply Over Any Sheathing 
Material. There's no need for sheathing 
paper or joint strips. It provides a cush- 
ion for the overlapping course, which 
leads to tighter nailing and minimizes 
breakage. 





Color-Grained Siding 
WITH SHADOWEDGE 


Ordinary Asbestos Siding 
WITHOUT SHADOWEDGE 


What is ShadoWedge 


ShadoWedge is a tapered asphalt 
strip 12” x 36” that is 1/16” thick at 
the head and 5/16” thick at the butt. 
The thicker base thrusts the lower 
edge of the shingle forward, produc- 
ing a realistic thick-butt appearance 
with the heavy shadow lines that 
contribute so much to sidewall beau- 
ty...make any shingle or lapped 
siding look more costly and luxu- 
rious. ShadoWedge is easy to apply 
over any sheathing material and, in 
addition, it provides greater insula- 
tion, tighter nailing and a shingle 
cushion that reduces breakage. 
What’s more, ShadoWedge elimi- 
nates the need for sheathing paper, 
joint strips and backer felt. 


Designed for Color-Grained 


You can recommend ShadoWedge as 
an undercoursing for many types of 
sidewall material. But Ruberoid de- 
veloped it particularly for use with 
Color-Grained Siding. In its role of 
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“siding salesman”, you'll find that 
ShadoWedge works hardest for you 
when it is combined with Color- 
Grained Siding. You can make 
“beauty” your prime selling point 
and know that there is nothing else 
on the market to match it. But don’t 
overlook the added advantages of 
economy, durability, fire resistance 
and insulation. 


Get The Business 


Use the Ruberoid Color-Grained Sid- 
ing Visualizer to help open the door 
to new sales opportunities. The 
Visualizer, available at a nominal 
price, is one of the most effective 
sales tools ever developed for spe- 
cialty selling. With it, you'll have a 
prospect trying his own hand at com- 
bining colors. Then follow up with a 
display board showing Color-Grained 
Siding and ShadoWedge combined. 
See your Ruberoid salesman about 
the sales opportunities in selling 
“color” and “shadows.” 
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U. S$. Patent No. 2,503,246 


FOR THE ROOFER 


PROFITABLE — MORE 
SQUARES PER DAY — 
CUTS OPERATING COSTS. 


FOR THE WORKER 


LIGHT WEIGHT — NO 
HAZARD—A WORKING 
PLEASURE. 


FOR THE CUSTOMER 


COMPLETE SATISFAC- 
TION, MORE FOR HIS 
ROOFING DOLLAR, NEW 
ROOF PERFORMANCE. 





LABORATORY DEVELOPED— | 
Addex Liquid Asphalt #460, re- | 
inforced with a non-rotting glass 
mesh, (as steel in concrete) gives Roof- 


Sho b tual photos of Add Roof-Shield — 
Shield 10 times more strength than con- a ee gerne: 


ventional asphalts. Roof-Shield will not 
crack nor blister. of roof, flashing, coping and parapet walls. Here listed are 


on the job, by brush or spray — Roof-Shield follows contours 


some typical installations — Republic Steel * Timken Roller 
Bearing Co. * Standard Oil * Midland Steel * U.S. Army 


WRITE FOR SAMPLES, DESCRIPTIVE Air Force * U.S. Navy * and many others. 
LITERATURE AND SPECIFICATIONS 


ADDE X 10312 WILBUR AVE. 
CORPORATION CLEVELAND 6, OHIO 
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Authorized Distributors in Principal Cities 














ee as FAST AS YOU NEED IT! | 


Banish profit-eating delay on your mastic jobs! Now you can have America’s finest mastic 
delivered from one of our newly established distribution points as quickly as you sell it 
. . and Atomastic sells fast! 





Pressure-sprayed mastic sidewall coatings are here to 
stay. Cinch down your share of this profitable business 
with Atomastic, proven by nation-wide performance 
to be tops in the field for reliability, quality, reputa- 
tion and sales appeal. Our factory representative will 
train your salesmen and applicators. Write today for 
full information. 


Write Department 7 PAINT CO. 
OLD QUAKER PAINT CO...0c::'cr i 
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MORE SALES! Check the boxes oppo- 
BETTER JOBS! site products or services 
GREATER PROFITS! about which you want in- 
Follow the Arrow formation. Fill out the 
coupon. You will receive 
FREE the latest BOOK- 
LETS, catalogues, infor- 
mation and details from 
the manufacturers. Do It 
NOW while you are go- 
ing over the list, and send 
to American Roofer & Sid- 
ing Contractor, 425 Fourth 
Avenue, New York 16, 
N. Y. 

















‘American Roofer & Siding Contractor . Insulation, Batt & Blown . Pigeon-proofing 
425 Fourth Avenue . Insulation, Sprayed | 43. Plastic Waterproofing 
New York 16, N. Y. . Kettles and Pumps 44. Roof Coatings 
Send me facts on the items checked. Knives, Roofing 45. Roofing, Asbestos-Cement Corrugated 
. Aluminum Awnings . Ladders 66. Roofing & Building Specialties Manual 
. Aluminum Roofing - Louvers (] 48. Scaffolding 
_ Asbestos Cement Shingles . Mechanical Gravel Spreaders 50. Simulated Stone Siding 


Asphalt Roll Roofing . Membrane Fabric 69. Sprayed Sidewall Resurfacers 
. Asphalt Siding . Metal Awnings ) 59. Tools, Catalogs of 
. Backer Board . Mops & Yarns 60. Underlayment for Roofing & Siding 
. Nails 


. Caulking Compounds & Guns 
. Caulking, Pre-Moulded & Closures - Prevent Burns Other Items —— 
. Cutters, Shingle & Siding September, 1952 

. Cold Process Roofing 

. Decks, Roof, Precast Gypsum Slab 

. Felt Laying Machines 

. Flashing Fabric 


. Gutters, Eaves Trough, Leaders & 
Downspouts 


. Hoists & Derricks 
. Hot Stuff 
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% 
DOUBLE COVERAGE 


-all-purpose \ 


Tops for new construction or re- 
roofing, for farm and commercial 
buildings, churches, schools and 
homes. This heavy duty, inter- 
locking shingle puts more than 
two layers of shingles over the 
entire roof area. And it stays 
put come high winds or heavy 


\ 
4 


\ 
‘ 
\ 


1] 


SHINGLE VALUES 


SINGLE COVERAGE 
-re-roofing >\i 


It’s built like its big brother and 
cut from the same heavy sheet. 
The difference is in the cut, 
which provides greater exposure, 
thereby requiring fewer shingles. 
It’s the same interlocking type 
with concealed nailing at four 
points — ideal for long life, low 
cost re-roofing. It goes on right 
over old shingles and stays put! 
Like Double Coverage—it comes 
in plain or textured surface, at- 
tractive solid colors and beau- 
tiful color blends. (170 Ibs., 96 
shingles, 2 bundles—per square.) 


/ 
\ Ps 
\ 

1 TEXACO’S TIME-TESTED, TOP-PERFORMING 


\TEX'LOK 


’ asphalt shingles 


Here’s one type shingle that will answer a great major- 
ity of your customers’ needs-—-for old or new construction 
—and especially for high-wind areas where locked-down 
construction is a must. Show and sell TEX-LOK-—Single 
or Double Coverage. You'll turn more roofing prospects 
into customers with these shingles that carry the name 
millions know and trust—Texaco. 


weather! Fire-resistant of course. 
(230 Ibs., 120 shingles, 3 bun- 
dles—per square.) 





* * * 


TEX-LOK shingles are available in the areas served 
from roofing plants located at Lockport, Illinois; Port 
Neches, Texas; and Port Wentworth, Georgia. 


SINGLE COVERAGE | In the Northeast 


it’s TEX-LATCH 


Tex-Latch is similar to 
Tex-Lok except in methods 
of locking tabs. Double Cov- 
erage: 230 Ibs., 120 shingles, 
3 bundles—per square. Single 
Coverage: 170 Ibs., 96 shin- 
gles, 2 bundles — per square. 
Tex-Latch shingles are avail- 
able from the Edge Moor, 


MEMBER OF THE 
Delaware roofing plant. 


ASPHALT ROOFING INDUSTRY BUREAU 
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ie: READY SOON... 


IDING +n0 


VILDING SPECIALTIES 1953 [ Eth ) Edition 


MANUAL 
i | 


Roofing 

Siding ana 

Building Specialties 
Manual 


Don't Miss These Important 
The only reference volume of its kind in this Articles in the 1953 Edition: 


field. So valuable that many roofing contractors 

and building specialty dealers order copies for % COMPLETE SECTIONS ON BUILT UP ROOFING, 
every one of their key men. The MANUAL is full SIDING, STEEP ROOFING, METAL ROOFING, 
of up-to-the-minute data that can help you WATERPROOFING, ETC., INCLUDING THE 
dozens of ways to make more money. A SINGLE LATEST APPLICATION TECHNIQUES. 
PAGE can be worth FAR more than the purchase ARTICLES ON SUCH DIVERSE AND IMPOR- 


price to you. TANT TOPICS AS MANAGEMENT, RECORD 


KEEPING, NEW TOOLS AND PRODUCTS. 
Readers rave about the MANUAL. Here’s a few 
quotes from letters: “A valuable book for any- COMPLETE DISCUSSION OF SUCH SPECIALTY 
one in the business.” . . . “Your publication has ITEMS AS COMBINATION WINDOWS, ALUMI- 
helped us a great deal.” . . . “I wouldn't be with- NUM AWNINGS, JALOUSIES, PLASTIC TILE. 
out it.” ... “We want every one of our men to 


o COMPLETE SECTIONS ON SELLING, TRAIN. 
have a copy. 


ING SALESMEN ADVERTISING, BUILDING 
YOUR VOLUME, etc. 


Mr. Manufacturer: 150 pages crammed full of valuable infor- 
mation on EVERY phase of your business. 
Every contractor and dealer will want 
copies to help him make more money. 





If you have a product to sell the cotractors 
and dealers who read the MANUAL, who use 
it constantly as a reference book, drop us a 
line for advertising rates and marketing infor- 
mation. 











AMERICAN ROOFER 
425 — 4th Ave., New York 16, N. Y. 


5 Reserve copies of the MANUAL 
the minute it is off th ‘ 
Your Copy og gcse! 


NOW !!! 
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OF NICHOLS }ifvestal]! ALUMINUM 
INSULATED SIDING NAILS 
THAT HELP YOU CLOSE A PROSPECT 
Easier aud “Paster 


For mortar joint or face nailing 
of shake design and other types 
of insulated sidings 


They are RUST-PROOF and will outlast the build- 
ing itself. 


i sill ih im \ 
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Two types of aluminum insulated siding nails are 
available. Etched aluminum finish for light colored 
siding and light mortar joints — Alrok (dark) finish 
aluminum for dark colored siding and dark mortar 
joints. Both finishes are supplied in 2” and 21/2” lengths 


They will never cause unsightly rust stains and streaks 
that mar the beauty and color of siding materials. 











They are practically invisible in either joint or 
face nailing. 


They are made of a strong aluminum alloy. 
to drive. Greater holding power. 
chip off. Meet FHA requirements. 


Easy 
No coating to 





* 
* 
* 
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They are nationally advertised and pre-sold to overt 
10,000,000 readers monthly in such magazines as TIME, 


DARK 
SURFACE COLOR 
LIGHT COLOR JOINTS 


Use ETCHED finish 
aluminum nails for 
joint nailing 


WICHOLS 


venient boxes of 1680-2” nails sufficient for applying 5 squares. 


“Wever-Stain” 


LIGHT 
SURFACE COLOR 
DARK COLOR JOINTS 


Use ALROK finish 
aluminum nails for 
joint nailing. ETCHED 
finish aluminum nails 
for face nailing. 


DARK 
SURFACE COLOR 
DARK COLOR JOINTS 


Use ALROK finish 
aluminum nails for 
either surface or 
joint nailing. 


ALUMINUM INSULATED SIDING NAILS are 
available in-either plain or ALROK finish in 50 Ib. cartons and con- 


Also 


available is a complete line of rust-proof aluminum nails for applying 
roofing, cedar shakes, asbestos siding, and aluminum siding. Write for 
prices, samples, and descriptive literature 


Attention 


INSULATED SIDING 
MANUFACTURERS! 


Are you among the many leading manufacturers who 
include NICHOLS “Never-Stain" ALUMINUM NAILS 
with your products? There is no better way of 
protecting the beauty and life of your product. 


Write today for complete information. 


BETTER HOMES & GARDENS, AMERICAN HOME, 
SUNSET, SMALL HOMES GUIDE and POPULAR 
SCIENCE. 


Profit by tying-in with this campaign 


NICHOLS "NEVER-STAIN' ALUMINUM INSULATED SIDING 
NAILS ARE AVAILABLE THROUGH INSULATED SIDING 
MANUFACTURERS AND LEADING JOBBERS EVERYWHERE. 


NICHOLS 


WIRE & ALUMINUM COMPANY 


General Offices & Factory: Davenport, lowa 
Branches: Mason City, lowa © otaittte. Creek, Mich. © South Deer- 
field, Mass. © Ookland, Calif. Ohie © Seattle, Wash. 


Scans’ 
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“Hey, Ed, this Silvercote 
has old-fashioned sheathing 
and felt paper beat in every 


“And, don't forget its insulating 
value and the added sales appeal 
From here on, it's Silvercote on 











way. It's a better water barrier . * 
a every job for us. 
and a lot cleaner, too. 
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If you want cleaner hands .. . A cleaner job . . . Eliminate the job of cleaning up siding . . . Then use Silvercote 


) LET SI LVERCOTE PUT YOU IN THE PROFIT PICTURE 


Smart roofing and siding men are switching to Silvercote Simplex reflective 
sheathing paper. There are a lot of good reasons why they are ... and you should 
too! Silvercote is a reflective insulating material that’s cleaner and easier to 
handle than ordinary sheathing and felt paper! It comes in rolls of 500 sq. ft. 
It has a lot of plus value for both you and your customer. 
(1) Silvercote Simplex is a water barrier of superior characteristics... It's 
also a breather sheet that meets FHA sheathing paper specifications. 
(2) Silvercote is a reflective insulation that does not interfere with television 
or radio reception... is a non-conductor of electricity ... is fungus and 
mold resistant. 





(3) Silvercote keeps heat where it belongs...inside in winter... outside 
in summer. 

(4) Silvercote is cleaner to handle. 

(5) Silvercote is a time-tested product that is the choice of leading con- , 
tractors and builders throughout the country. y f hi ; : | 

(6) Silvercote has a proven performance record for use in homes, industrial 
and farm buildings. It is also specified by the leading manufacturers of 


refrigerated railroad cars and trailer coaches. Whil Y ’ h J b 
(7) Where an insulating vapor barrier is needed, Silvercote Duplex and le Toure on t e 30 
Silvercote Flexray both meet FHA specifications. Whenever you have a roofing or siding job 


You can get several dollars more per square with Silvercote; do a better job, in progress—be sure to tell your customer 

and h about the advantages of installing Silvercote 

and have a real plus value to sell every customer. Simplex on the underside of the roof rafters. 

FREE: w . Silvercore reflects 839% of heat rays. It can 
. 4 ) -e wis piete » 0 é J pt . 

F Write for free samples, comy lete information and new booklet be installed over other insulation or by itself. 

How to Sell and Install Silvercote.” Act at once, to assure yourself of a It's another Silvercote plus to put you in the 


greater profit for the same amount of work. Check into Silvercote today. “PROFIT PICTURE. 


Silvercote is distributed by 
B | 34 D BIRD & SON 


& SON. inc. 











etal iieteeeiee teria ieetenteetenetenieteniententeateateneteneertente | 


Silvercote Products, Inc. 
161 East Erie Street 


and Chicago 11, Illinois 


THE FLINTKOTE CO. 


IEA iL De 
» 4 4 4 
REFLECTIVE INSULATION 


161 East Erie Street . Chicago 11, Illinois 


! 
' 
' 
' 
' 
: Gentlemen: Please rush me free samples and booklet 
1 How to Sell and Install Silvercote. 

' 

UJ 

UJ 
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ECENTLY a report on the “mid- 
dle-aged” house was carried in 
“Life” magazine, and in many daily 
newspapers, which confirmed and ad led 
to our own findings in “A Market Re 
port on the Roofing and Siding Indus 
try,” published last Fall 
The new survey was brought out by 
the Minneapolis-Honeywell Regulator 
Company of Minneapolis, Minnesota 
According to reports, the Survey 
showed that about half of | S. home 
owners live in houses 30 years old or 
older. This compares with our own re 
port that there are 42,000,000 stan lity 
houses in the United States, of which 
some 23,000,000 were built up to 1920 


The M-H survey reveals that it is 
easier to purchase i “middle aged” 
house than almost any other in the U.S 
Sales of older homes toy ped those of 
new homes by more than 50 per cent in 
the past five years, says the M-H sur- 
vey, and adds that the demand is stead 
ily increasing 

Phis is information fe roofing 
and re-sidi g contra to remember 
and use ni nvassing business. 
Many a middle-aged home is on the 


narket today, or 


Here 
nake hi 
zine” 
pictures 


aged hon 


dt 
always important parts 
‘marketing’ innovations, and tl 
Vasser is tl 


this truisn 


\bsen 


means WW 
printing 200 we 
ire a) One ‘) 
has been 
trarv, the 

by Josep 
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MAIZEWOOD 


ROOF INSULATION 





Jy 1S SOLID up to 1” thick NOT A better roofing board with high insulation qualities. 
2 LAMINATED Light in weight, yet sturdy and strong enough to 
support modern roofing equipment. Made of flax 
fibre. The y”, 34" and 1” thick boards are solid 
* IS STRONG and compres- through and chrough — no laminations. 


sion resisting Maizewood Insulation is available in regular, asphalt 


coated, asphalt impregnated, or both asphalt coated 
and impregnated sheets in car or truck load or in 
1S SPECIALLY MABE smaller quantities. Quick delivery from our central 


f istent formula 2 ny ; : 
a ee ee location. Write or phone for details and prices. 


Maizewood Insulation meets 


'y 1S MADE FROM FLAX Federal Specification 
FIBRE—light in weight DUB GCCL AL 
— easy to handle — 
long lasting 
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“Free lance roofing deals hurt 
industry as well as homeowners’ 








Says JOSEPH E. SOMERSET 


Pres., The Home Remodeling Co. 
Watertown, Massachusetts 








The unconnected salesman who 
makes a sale of roofing or siding 
and then looks for someone to 
handle his paper and do the job 
for him; the financing company 
which will accept questionable 
paper that other financing com- 
panies have turned down, and 
will work in conjunction with the 
free lancer; and the distributor 
who will lend out equipment to do 
the job, being satisfied to take 
what is left out of the free lancer’s 
deal; these are the individuals with 
whom Joseph E. Somerset is con- 
cerned in the article that follows. 

Mr. Somerset has solved the 
problem in his Home Remodeling 
Company by dividing his organiza- 
tion into three parts: selling, ap- 
plicating and managing. He here 
tells how this has given him a 
measure of control. The article is 
an out-growth of our requests for 
contributions to the Nailing It 
Down column from contractors 
who have “gripes, ideas, words of 
wisdom” or anything else they 
want to sound off about. Contribu- 
tions of our other contractor- 
readers are hereby welcomed. 


AVING spent almost half a cen- 
tury in this business, I have seen 

all sorts of conditions 
beneficial, others harmful. 
The beneficial conditions, such as the 


arise, some 


research and development of new ma- 
terials and services for the mainte- 
nance of homes were quickly absorbed, 
and as everyone knows, these things 
are beneficial, not only to members 
of our industry, but to the public in 
general, 

They create more comfort for the 
home owner, create more jobs for the 








ON OUR COVER 








This month’s Cover Photo shows part 
of one of the biggest single roofing repair 
jobs ever undertaken. When a_ mile-a- 
minute storm blustered over Fort Sill, 
Oklahoma, recently it whipped across 
the U. S. Army barracks there and, 
among other damage, lifted up asphalt 
shingle tabs by the thousands. 


The R. N. Nelson Roofing Company, Okla- 
homa City, got the job of making repairs 
and cementing down the tabs with Shingl- 
stik, as shown in the inset. A total of 
3,000 squares was repaired, on 800 separ- 
ate buildings. Three crews working on 
the Fort Sill job removed broken or 
buckled shingles, replaced them with new 
ones, and cemented each tab with a spot 
of Shinglstik about the size of a half 
dollar. 


working people; and these benefits are 
due largely to salesmanship. New ideas, 
goods and services are of no value 
unless salesmen, who are the real 
pioneers, create the desire in the public 
to buy. 

However, there has been in recent 
years a lowering of standards in sales- 
manship through which the industry 
has suffered. From a dignified univer- 
sal business, it has degenerated into 
what is considered in some areas some- 
thing less than dignified. This is not 
generally true as I see it; it is due 
to the machinations of a relatively few 
men. 

It is, I suppose, fashionable to blame 
the contractor; nevertheless, I have 
not yet found a way to control sales- 
men, This refers to the large organiza- 
tions that depend on salesmen. There 
is no way I can tell what the sales- 
man has promised when it is not writ- 
ten into the contract, and the home- 
owner has refrain 


agreed to from 


notifying the contractor. 

At the the customer 
hears the salesman mention well known 
manufacturers, important banks, also 
the F.H.A. He, no doubt, feels that 
these important names will protect him 


time of sale, 


The contractor says he offers com- 
petition for the salesman. The Finance 
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JOSEPH E. SOMERSET 


Mr. Somerset is a Past President of the 
National Established Roofing Siding and 
Insulating Contractors Association, very 
active in both his own New England 
Council and the national organization. 
\ leader in the movement to raise ethics 
among contractors, promote joint activ- 
ity through association membership, | ped a 
diversify products sold, and improve the _ <9 “oan eee) aa 
general quality of work done, Mr. Somer- — an 
set here presents his view on an acute 

problem in the field, and what he thinks 9 } oe ow . new 
is the solution 
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the 
the 
proper applicators to this particular 
job. It is then turned over to the super- 


such as passing credits, ordering 


correct material and assigning 


intendent of construction in his terri- 
tory who is responsible for the quality 
of the workmanship. When completed, 
all information is turned over to the 
office manager for the final transaction 
Repair superintendent visits the job 
within 30 days after completion as a 
final inspection, and incidentally, he 
does pick up a lot of leads, since it is 
his job to make the people happy 
Complaints are attended to at once 
kind of 


up with 
e 41) 


this 


a company must be set 


In order to furnish 


New 16mm Film Publicizing Asbestos 
Cement Siding Circulates U. S. 


and durable materials, portland cement 
and fibers of the 
W hile multiple-use 


have been employed for exterior side 


mineral asbestos 


many materials 


walls, the film points out, asbestos sid 
ing was produced “according to plan” 
to serve one specific purpose, with fire 


Here are some scenes from the film. 
Upper left: Randolph Evans, noted archi- 
tect, who tells how he plans distinctive 
exteriors. Upper right: a conventional 
small home with a modern feeling. Center 
left: application of asbestos-cement sid- 
ing. Center right: Norman Denny, vice- 
president for materials of Levitt and 
Sons, builders. Lower left: asbestos- 
cement siding and brick in tasteful com- 
bination. Lower right: one of the many 
imaginatively planned homes pictured in 
“According to Plan.” 
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satu 


TO market can be 
N 


rated as long as there are men 
willing to practice sale smanship to the 


fullest of their talent and energy 


That seems to be the lesson evolving 


from the experience of the Brourman 


brothers of Pittsburgh, Pa. In nine 


Mabro 


(Mabro is a reverse contraction of the 


short vears_ their Company 
proper name Brourmau) has developed 
a siding and building specialty business 
with an annual sales volume well up in 


the seven-figure bracket 


Much of their success can be attrib 
uted to profits from insulating siding 
Throughout their 


sales brief history, 


siding has been the bread-and-butter 
item. When other items wouldn't sell, 
insulating siding still provided a good 
profit margin. Now the Mabro brothers 
distributorship has expanded into sev 
eral departments with sections for roof 
ing and siding, kitchen improvement, 
heating equipment, tile and flooring, 
and refrigeration and air conditioning. 
\ll three of the hard-working Brour 
man brothers, Sam, the president, Irv- 
ing and Phillip, give insulating siding 
the major credit for their success. The 
unusual and interesting aspect of the 
Mabro story is the fact that Pittsburgh 
has more homes with insulating siding 
than any comparable area in the coun- 
try. In other words, Mabro achieved 
their growth by selling in a market that 
was already considered saturated. 


iding is this firms 
bread-and-butter : 
but specialties 
add the gravy . 











Here’s the Headquarters: Housing the insulated siding ware- 
house of the Mabro Company is this 25,000 square foot build- 
ing on Pittsburgh’s Penn Avenue, one of the city’s main 


arteries. 


Ostensibly, there is no magic or out 
standing advantages that can be cred 
ited with their steady increase in vol 
ume. But look into their 
background, you can begin to pick out 
the threads that form the fabric of their 
achievement. 


when you 


Their father was a heating and roof 
ing and sheet metal contractor so they 
grew up with a good basic knowledge 


of the building business 


their 


Since 


Insulating siding is stacked on pallets in 
the Pittsburgh warehouse of Mabro Bros. 
The pallets system of storing and han- 
dling via fork truck enables the company 
to keep a wide variety and a good supply 
of brands and colors in stock. 








family numbered 11 children, necessity 
early taught them the advantage of 
working together. 


Product Must Be Sold 


Modestly 
ing business, Father Brourman knew 
the principles of good salesmanship. He 
taught his sons that the “build a better 
mouse trap and the world will build a 
path to your door” idea was all right 
in theory, but seldom worked in prac 
tice. You not only must offer a good 
product and do good work, he advised, 
but you also must get out and sell it. 


successful in his contract 


His sons saw the wisdom of this ad 
vice during the hard years of the de- 
pression as they were preparing to start 
their own careers. They saw that a 
good sales effort often meant the dif- 
ference between survival and bank 
ruptcy. They have never forgotten the 
importance of “getting out and selling.” 


The salesman is the key man in the 
Mabro organization. It now employs 
35 salesmen, 15 crews of siding appli- 
cators. The carefully selected salesmen 
come from all walks of life. 
the leading men was a former machin- 
ist who started as a part time man. An- 
other of the leaders has been with 
Mabro since its first day in business. 
Another is a 
salesman, 


One of 


former haberdashery 


while another is a former 


accountant. 


One of the most productive salesmen 
in 1951 was a 24-year-old former deliv- 
ery truck driver. Sam Brourman no- 
ticed that when this man took a load of 
siding for delivery, he always left it 


(Continued on Page 44) 
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If a child is hurt by your 
tar kettle or truck, WHO 
must pay damages? 


This is the third of a new series 
to be presented in American Roof- 
er and Siding Contractor on im- 
portant legal decisions affecting 
the industry. Readers who have 
legal questions, or have heard of 
court decisions should forward 
them to Mr. George for answer in 
this department. 


EVEN-YEAR-OLD Billy Morse 

climbed on the platform behind a 
parked two-wheel tar boiler in Califor 
nia when it was in operation last sum 
mer, and attempted to stir the tar, his 
weight overbalanced the tongue and 
tipped the boiling tar on Billy. He died 
the next day and his father sued the 
roofer who owned the tar outfit, and 
won about $8,000. 

Last month another boy climbed on 
a roofer’s truck in Wisconsin and at 
tempted to hook a ride clinging to a 
ladder. He fell off and was killed. His 
father sued too, but he lost 

What's the difference ? 

In the Wisconsin case the truck was 
moving. Way back in 1918 a judge an 
ibout kids hooking 
when he said: “Very 


few vehicles operated on highways are 


nounced the rule 


rides on trucks 
so constructed that bovs cannot climb 
upon them or some parts thereof, and 
the proposition that the owner is liable 
when a boy climbs upon, then falls fron 
a vehicle, carried to its logical conclu 
sion, would mean that the driver of any 
truck or other vehicle whose duty re 
quires him to observe the road along 
which he is travelling a1 

motive power, must be 

accompanied by out: with 
the duty of seeing that small boys do 
not find lodgment upon the 


boards or other parts of the 


| attend to his 
\rgus-eyed or 


ders charged 


running 
ve hic le or 








By FRANCIS GEORGE 
Attorney-At-Law 
Special to AMERICAN ROOFER 
& SIDING CONTRACTOR 








approach a position of danger where 
they may, as in this case, fall under a 


wheel. The law does not impose such 
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duty on one lawfully operating a vehicle 
along a public street.” 

That rule is still the law today, and 
the owner of a truck will not be held 
responsible if some kid attempts to steal 
a ride and is killed in the process. 

But if a truck is parked in a neigh 
borhood crowded with children the law 
requires that special care be taken, as 
experience has shown that any unusual 
vehicle will attract a crowd of children 
and some of the bolder ones will always 
climb upon the truck. Every year sev- 
eral of them get hurt and their parents 
sue the truck owner. If the driver has 
been careful, if he took the key when he 
left the truck, if he tried to chase the 
kids away, the company will win; if he 
left the truck unlocked and paid no at- 
tention to kids the company may lose. 
A roofer is expected to know what will 
attract children, and to see that both the 
property and the kids are protected. 

If there is a tar boiler the company 
always loses. Judges have unanimously 


(Continued on Page 35) 
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ILLINOIS ROOFING CO. 





waTEMAL 


‘‘The customer 
knows EXACTLY 
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AINTAINING an established rep- 
utation founded on high quality 
materials, workmanship and service is 
the principal sales getting technique of 
The Illinois Roofing Company, 413 N. 
Fourth St., Springfield, Il. 

Dealing almost exclusively in roof- 
ing, with only insulation as a sideline, 
this locally owned company is one of 
the few in central Illinois that has not 


Sample of the cost sheet with which the company controls ~ 


every item of costs. 


incorporated roofing with major con- 
struction lines such as heating, sheet 
metal work or air conditioning. Its 
profits depend upon the volume of roof- 
ing sales which have steadily increased 
since the company was established in 
its present location in 1924. 

A steady and increasing sales volume 
has been maintained with very little 
newspaper and no radio advertising, an 


Below: W. J. Strand, Manager of Illinois Roofing Co., shows customer R. E. Hillier 
the complete details in booklet form of the job his company is about to do on 
Mr. Hillier’s roof. Nthing is left out. This kind of advance specification brings 


immeasurable customer good-will. 


average amount of telephone advertis- 
ing and a little direct mail advertising. 

Selling effort has been concentrated 
into making each job a practical dem- 
onstration of excellence that will sell 
satished customers and their friends on 
the firm’s merits. This is accomplished 
in a variety of ways. 

The company’s work is about equally 
divided between commercial and resi- 
dential jobs. In residential and in some 
commercial work the customers liter- 
ally come to the company. 

“Sometimes we get a roofing job on 
a street and stay on that same street 
two weeks,” says W. J. Strand, man- 
ager. ‘“Neighbors watch the work, ad- 
mire the roof and decide on one for 
their house.” 

This is no coincidence, but a result 
the company works hard to achieve. 
Every job, no matter how small, is fig- 
ured with painstaking care. Roofing 
problems are carefully analyzed. Be- 
fore a job is begun the customer knows 
exactly what he will get. Nothing is left 
to chance. 


Hires Best Applicators 


The firm hires—and keeps—the best 
applicators in the business. The turn- 
over is small and men who leave are 
replaced with experienced workers. 

The key foreman of the company re- 
cently retired after more than 22 years. 
The average length of service of lead 
Page 45) 
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What to do about 
buckled asphalt shingles 


c IMPLAINTS sed oO » ordinary law physics f » able in their qualities like wood. 

’ Buckled Asphalt ingles are a hig hool stud Every shingle is practically identical 
ld as Asphalt Shingles Manu with every other shingle on the roof in 
wcturer in the Asphalt Roofing Indus texture, in density, in composition, and 

receives buckling complaints, ane in absorptive capacity, the latter being 

le the causes of buckling ar rl roof is composed of manv negligible. It neither shrinks, swells 

ind thorougifly understood in tl 4 wooden boards. and by the verv nature or changes its shape any visually ap 

dustry there is a 1 mis i eavncel ss nd even every preciable amount, under any combina 
understanding and a lack of a tam part of each beard is diff nt in grain, won of weather conditions 

f e facts on the pa enue lensity. in hard s. in per cen 1 No amount of soaking in water, or 

dealers, contractors and = applicato in. in moistut ntent and in al freezing, or drying in an oven, or other 

Manv architects | ; a rotive capacity. Wood chang it similar abuse much more severe than 

ing salesmen fail to comprehend dimension ‘ta “e 5 he ole g any normal service exposure, has any 
imple conditions that use shingles n ite moltne ae. apparent effect upon the shape or 

uckle, and yet t ins is ] , as mensions of an asphalt shing!le 

recti\ OD 0 i ‘ \ , , nage P 

briefly cor he facts and cit eaageias Foes", << appamndoearticer te Wood Changes in Size and Shape 
a AR aeomaer bh But Asphalt Shingles Do Not 


When we construct a roof therefore 
by securely nailing Asphalt Shingles 
practically inert physically, and having 
almost no absorptive capacity—to a 
leck composed of many wooden units, 

each unit possessing in varying degree 
its natural ability to change not only its 
se these element dimensions and shape but also its posi 
itural properties tion relative to other units in the struc 


F ice! ; : 
ind each ture, according to variations in their 
definite conditions wi phalt Shing rming th moisture content, it is perfectly ob 


certain finit ' ‘ ing veather-resistant surta re not vari vious that any buckling which may 





Naics “B” 


we, DUCKLE“E” 
Liereo Butt “F 
(in warm weather butt 
takes position shown 
by dotted /ines) 


Z n” ” 

Black-shaded shingle nailed at B and Ve 6 S TH 
dh. — sheathing board. Shrinkage of x HEA ING 

pard decreases distance between Nails B “p” 
B and C producing buckle and lifting Ze OARD Pp’ 
butt of next course. In the sketches, there 
are shown, for example, the popular 12- 
in. 3-tab square butt strip shingle. The 
results in the case of other sizes and 


types of asphalt shingles are similar HEATHING 


and they also apply in comparable man- 


ner to diamond-point, staggered edge, OARD“S” 


and other roll roofings. 
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Lirteo Butt “F” 
(in warm weather butt 


takes position shown 
by dotted lines) 


Black-shaded shingle is nailed at B and 
C, in adjacent boards, P and S. Board P 
is very resinous and hence only slightly 
absorptive, while Board S has normal 
absorption. Most swelling will, therefore, 
occure in Board S, which brings Nails C 


closer to Nails B, causing buckle 
black-shaded shingle. 


Sketches and Data Courtesy 
Philip Carey Mfg. Co. 


subsequently occur in the shingles must 


inevitably originate in the sheathing 
Che Asphalt Shingles, being flexible 
ind of low 


or pushed 


resistance, are easily pulled 
they 


changes in size and 


out of 
merely reflect the 


sh i] 7. and 


in position that take place in the sheath- 
ing boards to which they are firmly se- 
cured. Tl 


ere 1s n ther possible ex- 


planation to fit the evident facts 


Relation Between Shingles 
and Sheathing 


\ny 


bring about any changes in the width 


condition or mditions that 


any sheathing boards or in their 


position with 
produce 
This includes both 


respect to the shingles 


may buckles in the shingles 
shrinkage and swell 
ng of sheathing, and since these two 


conditions are directly responsible for 


all buckling troubles they are treated 
in greater detail 


Shrinkage of Sheathing 


When sheathing boards shrink the 
worst buckling effects occur in those 
courses where both rows of shingle 
same (Note 
black-shaded shingle and Nails B and 
C in sketch). With 6” sheathing 


ally ‘ 


nails come in the board. 
usu- 
and 
exposure, this 
normally occurs about every eighth or 
ninth shingles, the buckled 
the 

even all the 


With 8” 


measuring about 55¢ 


shingles laid with 5” 
course of 
usually 
part 
the 


course following same 


board way or way 


across roof sheathing, 


in 


Boarp“S” 











these rows of buckles follow a similar 
pattern except that the interval is gen- 
erally about three or four courses of 


With 10” or 12” 


nearly every shingle course 


shingies sheathing, 


may show 
buckling. 

It is plainly obvious that in order to 
the buckle the 
sketch, one of the following conditions 


produce shown in 


must have occurred: 

(a) That portion of the shingle 

Nails B and C must 

swelled, since it is now tn 

fit flat 
(b) The board P 

shrunk in width, or 


between have 
great to 
in its proper locati or 
must have 
(c) Some combination of both the 
above took place 
But we know that the shingle cannot 
increase in size of and 
that the board can and does decrease 


its own acct rd, 


in width when it loses moisture, there- 
fore shrinkage of the board caused the 
buckle. Examination of the underside 
of the deck also usually shows visual 
evidence of shrinkage. 

Shrinkage as slight as 3%, or only 
about 3/16” in a 6” board can cause 
buckles about 5¢” high. This is suffi- 
cient to lift the butts in the next course 
as much as 114” above the roof line. 


Curing Buckles Caused by 
Shrinkage of Sheathing 


On a warm day, draw the nails in 
all distorted shingles, flatten shingles 
down, and re-nail in new locations, 
sealing old nail holes with a small spot 
# Asphaltic flashing cement. 


Prevention of Buckles Caused by 
Shrinkage of Sheathing 


(1) Use only 
sheathing 


well seasoned, dry 


boards, preferably tongue 


and groove. 


2) Sheathing lumber on job and 
on roof deck must be protected from 
rain, snow and contact with wet earth 


(3) Do not use for sheathing pur 
any lumber recently stripped 


from concrete form work. 


p* ses 


(4) Sheathing boards must not be 
over 6” wide. 

5) Cover deck with light weight 
saturated and coated sheathing paper 
(Carey Sheathing Felt 
coated 


saturated and 
is recommended for this pur- 
and postpone application of 
shingles as long as possible. This gives 
sheathing opportunity to lose any ex- 
cess moisture, 


pe se), 


(6) Use skilled experienced men 
and see that all details of application 
(including location of shingle nails) is 
exactly in line with manufacturer's 
printed instructions packed in shingle 
bundles. 


Swelling of Sheathing 


In houses constructed during late 
fall, winter, and early spring, there is 
normally a high concentration of mois- 
ture in the air. This is due to the 
presence of hundreds of gallons of 
water drying out of new plaster, con- 
crete, brickwork and timber, with heat- 

(Continued on Page 38) 
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Feast your eyes on Bronze Blend: / 


Sales-leading Lighter Blends nends 





for September, 1952 


Newest of the 


yours first from Celotex 


New! Another 

fresh, exciting, 

unusual color success— 

Bronze Blend—now joins the profit-proved line 
of lighter blends originated and perfected by 
Celotex. We don’t have to tell you that these 
smart, distinctive lighter blends are the big 
trend in roofing. You know they're the colors 
your prospects want most...as proved by actual 
consumer demand. And you get them in fa- 


mous Celotex Triple-Sealed Asphalt Shingles! 


Close-up of Bronze Blend -newest of 
the sensational lighter blends from Celotex! 


Here is color blending that is smart, precise, different. 
Here is rich “Color Harmonized” beauty no other 
asphalt shingle can approach. The most modern color 
printing cannot do justice to this magnificent Bronze 
Blend. You must see it to know how superior it is! You 
will also want to see samples of the other Celotex 
“Color Harmonized” blends — Pacific Gray Blend, Sil- 
ver Blue Blend, Terra Cotta Red Blend, Cedar Green 
Blend, Mediterranean Blue Blend, Walnut Brown 
Blend, Gray Slate Blend, Coral Blend. So mail coupon 
below now. No obligation. 


But “Color Harmonized” beauty that sells at 
a glance is only half the story. To give you an 
unbeatable selling edge, there's also the exclu- 
sive Celotex Triple-Sealed Process that builds 
in extra weather protection, extra years of 
trouble-free service. Plus styles, colors and tex- 
tures to suit every taste and decorative plan. So 
don't delay. See samples of all the beautiful 
lighter blends in rugged, durable Celotex 
Triple-Sealed Asphalt Shingles. Mail coupon 


below today! No obligation, of course. 


NATIONAL ADVERTISING PUTS THE 
SELL IN THE NAME CELOTEX 


Sales come easier when you feature genuine Celo- 
tex Triple-Sealed Asphalt Shingles. That's be- 
cause more than a quarter century of consistent, 
resultful national advertising has created nation- 
wide consumer demand for Celotex Building 
Products. 

And this preference continues to grow, thanks 
to impressive Celotex ads reaching millions of 
readers, month after month, in THE SATURDAY 
EVENING POST, BETTER HOMES & GARDENS, 
AMERICAN HOME, FARM JOURNAL, and other 
popular national magazines. 








The Celotex Corporation, Dept. AR-92 


S . Sier...W r r ] 
Sales come easie when you feature genuine 120 S. LaSalle $t., Chicago 3, If. 


CELOTEX 


S. PAT. OFF 


TRIPLE-SEALED ASPHALT SHINGLES —_ 


Address 


Without obligation, | want to see samples of Bronze Blend and 
other popular “Color Harmonized” Blends and Colors available 
in Celotex Triple-Sealed Asphalt Shingles. 


The Celotex Corporation, 120 S. LaSalle Street 
Chicago 3, Illinois 
Zone State 
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warmer on a cold winter’s day, but 
there isn’t much you can do when the 
temperature soars, except to roast—or 
go look for the nearest air-conditioned 
movie. 


Bad weather can mean. ,,”*")")"" 3" 
Little Rock, 41.9, in Milwaukee, 21.3 


Of course nobody would call that warm, 
| 


da b ~ if but you wouldn't call it unbearably 

goo usiness a you cold either. And just as there will be 

some days when the temperature falls 

below that average, there will also be 

bea many days when it goes above—and 

take advantage of it those will be good days for the canvas 
ser to get in there pitching his roofs 

If the weather should get really bad, 

the canvasser can always use the tele 

phone. People who do not always an- 

swer the door generally tend to answer 

the telephone because they feel it might 

be important. And, since most people 








ROOFER can do goo ines ire not rude enough to hang up once 
during the spring, sum ind By E. E. SMITH they have started talking to the party 
nd still fail to sh " h-whil ; on the other end of the line, the sales 
wx the whole year erica Special to American Roofer & man will find himself with a captive 
is geared to a year-round op Siding Contractor audience. During bad winter weather 


basis—even ba player also, the canvasser is more likely to find 








e other occupations during tl the potential customer at home, 


Most business would not drea hay 1 $ ol wey tre | whether he calls on him in person or 


ckening off during r ti ! day n tl th t lavs v ! via the telephone \t other seasons, the 


home-owner may tind relief from un 
pleasant weather in the mountains or 


( inucd ’ We IO) 


Sub Standard Homes Turned Into 
“Model” Colony, With Aid of Siding 


transtormatiot untit for human habitation. It was at 
North — first thought that they would have to be 

| three removed entirely. But the enterprising 

olored tam Durham Construction Company under 
indard and (Continued on I 


tate 


Below: The shacks, as they were when condemned. 


(Photos and Data Courtesy Jones & Brown) 


Now the same shacks have become a model community. 





1952 First Half Construction 
Contracts Down 12% From’‘51 
Th 1952 trailed the 
1951’s_ record-breaking 
contracts awarded in 


12 per 


months ot 


he first six 
first six months of 
volume in constructiot 
the 37 states east of the Rockies by 
ent. F. W 
news and 
the total for tl half of the year was 
$7,758,578,000 compared with $8,808,109,000 

1951 

It was pointed out that, discounting $980 
Atomic | 
luded in the first half figures 


Dodge Corporation, construction 


specialists said today 


marketing 


reached during the first halt of 


million im nergy Commission pro) 
ect awards inc 
for 1951, the 


behind last 


current year was only 1 pet 
year 
vas $1,488, 


850.000 ot May but 


6 per cent 


| more 


Other June 


tial, $551,500,000 


Mav but less than 1 per ent 
1951: residential, $581,792,006 
less than May but 7 per cent more than June 

and private works and utilities, 


May 


residen 


tl an 


individual Is: Not 
19 per cet more 
below June 


or 23 per cent 


$355,558,000, up ‘ over 


and up 
per cent over June 1951 

individual totals compared witl 
1951 ollows: Non- 


2,698,975,000, down 34 per cent 


Six-montl 
six months were 
residential, $ 


residentia $3,344,037,000, up 1 per cent; 


public and private works and _ utilities, $1 


715,566,000, ut 


Koppers New West Coast 
Plant Now In Production 
First production of tar-base enamel pipe- 
a plant 
Mountains has be 


line coatings and roofing pitches in 
west of the Rocky 


Fontana, Cal 


built 
gun i 
“While the new 


Fontana is by 


plant ce are erecting at 


no meats and prob 
first of the 


inaugurate pro- 


omplete 
ably will not be until after the 


year, we have been able to 
} 
enamels and roofing 


pitches as of July,” Fred ( 


duction of the pipeline 
Foy, Vice Pres- 
ident and General Manager of Koppers Tar 
Products 
are mack 
installation of 
pleted x 
Additional 
come after a large tar 


Division, said. “These materials 


from coal tar in special equipment, 
which now is virtually com 


production at the plant will 
processing still, now 
under construction, is put into operation, Mr 
Foy explained. Once this still is in operation, 
Kaiser 
Steel Company property to Koppers prop- 
erty will 


work of moving a second still from 


begin. Kopper has purchased 
Kaiser's tar distilling apparatus and Kaiser 
will discontinue this operation in order to 


make room for new steel production capacity 








of the 


Month 








Murphy’s Sons Adds 4 More 
Firms As Representatives 


The Robert Murphy's 
Ayer, Mass., manufacturers of industrial and 
knives, who recently 


Was revamping 
] 


Sons 


Company, 
domestic announced it 
and stepping up its entire 
sales force has appoimted tour new repre 
names and territories 
Gregory W 
Texas, and Oklahoma; 
City, Mis- 
souri, Kansas & Western Missouri; Kenneth 
Mateo, Cali 
Herbert O 
Wiscon 


Indiana 


sentatives. The firms 


covered are Cc. G \ssociates, 
Houston, Louisiana, 
James B. Schooler Co., Kansas 
B. Komp Sales Company, San 
fornia, Oregon & Washingtor 
Illinois 
Bend 


Jones, Chicago, will cover 
sin, Iowa, Detroit and Sout! 


* ‘ 


Madison, Ill., Plant Of Celotex 
Wins ARIB Annual 
Safety Award 

The Madison, Illinois roofing plant of The 
Celotex awarded a 
during 
it has been announced by F. J 
the plant. The 
\sphalt 


Corporation has been 
trophy tor a pertect 
the year 1951, 
\lfeis, Works 
award is 
Roofing 


safety record 
Manager ot 
granted annually by the 
Industry Bureau 
First-prize diplomas for 
satety which 
accidents, and for 


both a perfect 


record, there 
lost-time 
improvement im safety performance for the 
year 1951 over 1950 were 
the Madison plant in an inter-company con- 
test among all Celotex plants 


means were no 


greatest rate of 


also granted to 


* 


U. S. Gypsum Employes 
Award Citation To 
Management 


United States Gypsum Company manage- 
ment received a citation for “wise and vig- 
orous leadership” from more than 800 of 
their employees at a banquet held in the Con- 
rad Hilton hotel, Chicago 

In celebration of the company’s 50th An- 
niversary, the citation was made on behalf 


of all U.S.G 
to C. H 
by Charles B 
U.S.G 


employees. It was presented 
Shaver, Chairman of the Board, 
Alvord, president of the 
employees’ club and a merchandise 
manager 

rext of the employees’ citation reads: “On 
Fiftieth Anniversary of 
Gypsum Company we 


the occasion of the 
United States 
gratulate 


con- 


those whose wise and vigorous 


leadership has established our Company's 
preeminence in the building industry. As we 
move forward the challenging 


task of building a better tomorrow, we pledge 


together in 


our continued cooperation, so that our Com 
pany’s future may, like its past, be brighf 
with accomplishment.” . 


* 


Jones & Brown Appts. 
Blandford Eastern 
Div. Sales Mgr. 


Jones & 


appomtment ot 
Division Sales 


Brown, Inc. has announced the 
Frank Diandford as Easterti 
Manager of plastic wall tileg 


and insulating sidings. Jones & Brown, Ineg 


FRANK BLANDFORD 


is national distributor for these products. 
Mr. Blandford was formerly Jones & Brown 
Field Representative at Buffalo, New York. 
In his capacity he will operate out of the 
Elizabeth, New Jersey office 


* * * 


Kenitex Corp. Builds New 
Plant In Los Angeles 


The Kenitex 
ot exterior 
modern 


Corporation, manufacturers 
coatings, are building a 
plant for increased 
Kenitex. 

The new 


new, 
production of 
asbestos 
plant is being built on a one- 
and-a-half-acre site in the west Los Angeles 

(Continued on Page 44) 
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ollow these six tips to 
sell more asbestos siding 


Y Yeneere IS-CEMENT siding and 
roofing have been the mainstays 
of many contracting operations, pro 
viding steady business in good times 
and bad. Thanks to new styling, new 
colors and other product improvements, 
they offer even greater opportunities 
for profitable business 

[he market for re-siding and re 
roofing is practically inexhaustible 
Millions of homes remain in need of 
exterior modernization. Practically 
every farm is a prospect, often for sey 
eral buildings. Curbs on new construc 
tion have increased the necessity for 
maintaining and 
}commercial structures. 


Better Selling 


restoring existing 


Here are some suggestions derived 
Sirom a study of successful sales prac 
Stices, which will help the applicator 
contractor do a better job of selling. 


1. Be The 


person who sells an asbestos siding or 


an Exterior Decorator 


rooting job is dealing in more than ma 
terials and labor is sell 
ing comfort, protection, freedom trom 


Primarily, he 


worry and pride of ownership. One of 
ts is that 
the improvement will add new 
to the 
talk convincingly about 


his most effective selling pon 
beauty 
home. The salesman who can 
the fundamen 
tals of external home beauty, therefore, 
He is, in 

should 
be familiar with the elements of good 
design and the principles of color har 
mony. He should 
about color terminology 
discussing trim colors, 
tween siding and roofing colors, and 
the practicability of using asbestos sid 
ing in combination with other materi 


is well on his way to a sale 
effect, an exterior decorator. He 


know something 
and use it, 


harmony be 


als. He should know 


able to explain why) two colors of as- 


when (and be 
bestos siding will create a better effect 
than a single color. Many applicators 
already are familiar with these matters. 
Others can become so by perusing the 
ample literature available. The ability 
to counsel on problems of exterior dec- 
oration puts the salesman in a decidedly 
advantageous position 

7 onsils Use Testi- 
Obtaining the confidence of a 


2. Save 


monials 


Your 


prospective customer is a primary re- 
quisite in selling. Nothing creates con- 
fidence quicker than proof that others 
have been satisfactorily 
monials from satisfied customers are a 


served. Testi- 


valuable sales aid. They frequently can 
accomplish more in a few minutes than 
an hour of sales talk 

The average person, if he is pleased 


with a job, is willing to sav so. Get him 


to put it in writing. Often testimonials 
can be obtained through simple cour- 
tesy. When a customer sends in a pay- 
ment, write him a personal letter of 
thanks and ask him directly whether 
he is perfectly satisfied with the job. 
This simple approach frequently will 
bring in an enthusiastic (and quotable ) 
response. If a customer is pleased but 
too busy to write, ask for an oral ex- 
pression ; then have an accurate state- 
ment typed for his signature. Anni- 
versaries offer good opportunities for 
obtaining testimonials. A simple note, 
calling attention to the fact that a job 
was completed six months or a year ago 
and expressing the trust that the cus- 
tomer is still completely satisfied, will 
not only create good will but often will 
evoke a complimentary reply. 
Testimonials, of course, are most ef- 
fective when the writers are known to 


Handsome, old fashioned house in a suburban setting above was greatly increased in 
value after it was completely resided with asbestos cement shingle siding. 








Attractive two-story frame dwelling (above) which has 
been re-sided with colored asbestos cement shingles that 
afford a pleasing contrast with the white painted brick of 


the lower story. 


tos Courtesy 


tne prospects. Originals are more effec- 
uve than 
obtain a loose-leaf binder, with trans- 
parent envelopes. The testimonials then 


copies. 


\ good plan is to 


can be arranged by neighborhoods for 
tne convenience of the salesman. 

3. Be a “Shutter-Bug”—Snapshots 
Sell Sidings—The old saying that a 
picture is worth ten thousand words is 
particularly true in selling home mod 
ernization. Transformations effected by 
residing are frequently dramatic. “Le- 
fore-and-after’” pictures supplied by 
manufacturers are good selling tools. 
Even more valuable, however, are sim 


ilar. pictures of jobs actually done by 
Satisfac 


tory snapshots can be taken with an tit 


the salesman’s organization 
expensive camera by the salesman him 
self. 
graph the house before start of work. 


The important step is to ph ro 


The finished job can be snapped an, 
time, but there 1s no way of recapturing 
the original appearance. A small port- 
folio of such pictures is worth a voluine 
of printed literature. Color pictures are 
particularly influential. 

One successful siding salesman has a 
complete camera record of every job 
he has sold. In addition to homes, the 
industrial 
plants and farm buildings of 


file includes stores, churches, 


varrous 


the Ruberoid Co 


kinds, It is an easy matter for him to 
show any prospect an actual example 
of a project similar to the one contem- 
plated. 

\nother salesman takes a snapshot 
of the prospect's house before making 
his initial call. He mounts this in his 
photo portfolio, leaving a blank space 
for the “after” picture. The psycholog- 
ical response is to encc yjurage the home 
owner to picture in his mind his own 
home after re-siding 

Occasionally, as in the case of a his 
torical building or an unusual job, it 
may be worth whole to obtain a profes 
sional photographer. Such pictures, if 
submitted, to local newspapers, can re 
sult in highly profitable publicity 

!. Figure It Out Together—Asbes 
tos-cement siding is an investment that 
pays for itself. Records supplied by the 
customer himself can give all the in 
formation needed for a convincing econ- 
omy story. For example, take the sav 
ings resulting from the elimination of 
periodic painting. Let the customer tell 
you how often he has his home painted 
and how much he usually pays. To get 
the cost of painting the sidewalls, figure 
out what portion of the total represents 
the trim and subtract it from the total 
amount. Then divide the cost by the 


¢ 
interval of painting (three, four or fivé 
years, depending upon how frequently 
the prospect paints his house) to ard 
rive at the sidewall painting cost pet 
year. Estimate the cost of the propose 
siding job and divide this figure by thé 
proper painting cost per year, and yo 
will have the number of years that will} 
elapse before the asbestos siding wilb 
have paid for itself. Often this will fig 
ure out to ten years or less. The siding 
therefore, will pay for itself in tha 
period and, because of its durability, 
will continue to save money year after 
year. 

A Keep Your Prospect List Alive 
A good list of prospects is the basis of 
steady business. The best way of build- 
ing this list is through observational 
surveys. Drive through the various 
neighborhoods in your territory and 
note the buildings that are in need of 
residing or re-roofing, especially those 
which are below the standards of their 
neighbors. Use the direct mailing pieces 
provided by manufacturers. Then di- 
rect your canvassing operations to the 
leads thus obtained. 


6. Use the Manufacturer's Selling 
Aids—All manufacturers of asbestos- 


(Continued on Page 32) 
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WHAT'S NEW? 


Equipment—Booklets—Practice—Materials 


. on ’ ‘ sacs oe ¢ ] id invisible. causes no chang 
Portable Electric Generators formed stnet giant “ob eiortirngt capoeanedigias . 
" arger Corporat , . etrates deeply to insure durability 
4 is-eng = Sew fos 7 ‘ stm hz 1-s¢ sling of m miry vores, a 
I \ ‘ , 
1000, 1250 


, } ‘ ' 
Dealers yplicators 


New Cold Roofing Method 


snowing cee! 


i 


ses ee 


Portable Hoist Catalog. 
Smith's Hoist & Manufact 


a two-col 
stent ther GAP e : é wee hing roll roofing, w 
iggy pate : Jui to de rep ter ! with some type of built-t ! 
. licat . et is so situated that it is economically 
1 periorn J vind for the roofer to transport his kettles 
Spur-Gear 1 other equipment 
The Challenger spur Asy »p*) it spraying Ruberoid Cold Method Built-Up Roofs are 
porating new design int ‘ Y i ir sense designed to replace conventional 


production it and | 4 built-up roofs as applied throughout 
cording to t manutactu t as ' 
Hig 


xy competent and experienced 


Company. The entire w roofing contractors. Rather, they are 





ard lengt f high-strengt 1 tor meant to assure that the right roof is avail- 
an 8 ft. lift, weighs only 3 s is If further information is desired able to consumers at all times 

easily moved from one . . . about articles appearing in the 
pages of this magazine send a card 


r a letter to the editorial art- , . . 
png ~ —_—e thoroughly covered in Folder #1268 


load breakage are said to be gai I hi was recently released to the trade 


Materials and equipment required for ap- 
needed ication, as well as application techniques, 


Strength and unusual 
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New Combination Door 
After 


and 


laboratory 
\lumati 
introduc 


many months 
the-field 
of America is 


aluminum 


ot 


in testing, the 


por ator now 
new all combination 


rhe 


stor 


screen door to the market door 


standing feature tl 


at has th 
talking) is its natiot 


quality and 








f 63ST5 


1 1 
yt alu 
torm 


n 


Witl 


homeow! 


time 
his door 
ial 
building 


fit 


alun 
ret 


tim 


New “Hot Stu 
\er 


brand 


Catalog 
y just 
#4 
ntormatio 


cont 


ff’’ 
oil Products Compat has 


a me customer taloguc 


ict ort forn 


the 


gives ll 


al products for the 


roofing 


ompany carries 


w catalogue consists of 


protuse illustrations and de 


products rooter 


Numers 


kettles 


for the ot 


descriptiot 
asp! alt 


lip kettles 


ire shown, as well as 


oists and | 


tool 


roofer’s pumps, |! 


lead furnaces 
rl 


valuabk 


outfits 
| 


spray and 


accessories tools and accessories 


sucl items as 


laying machines, cargo ets 


| 
hoist 


power 


incline tracks for use with power 


swing type beams—plus many other 


Zinc Corner For Shingles 


For use best 


asbestos 
iding 


ink 
Manufacturing 


vith 


siding, lap or 
shakes 
veloped by 

Called 


developed 


vood ingle ‘ 
been d B 


Company 


Korners, the newly 


the 


zinc ¢ 
not ke 
level 


n 


strips eliminate practice 


ot 


e courses of siding on the same 


tinued Tei 


sash, 


twelve 


us types and siz 


thermometers, 


Kokomo 


shop, 


c Cor 
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HE NEW IMPROVED 
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/ ECONOMY 
Z LONG LIFE 
3 EASE OF APPLICATION 


clotl 
minum 
d 


al 





is the 


IN A ee NOE I 1 RB 


nnum 


juired, 

‘ 

Chase Impervitex is a thoroughly tested rocfing membrane 
made from Chase Topmil! Burlap, completely saturated and 
rotproofed. Its greater tensile streng*h assures roof satisfaction 
—neot affected by ordinary construction shifts, When used as 
a cap sheet over old roofs, Chase Impervitex gives many 


ue 
issued 

ISYN 
about 





ractor years of additional roof service. Comes in 50-yard, easy-to- 


apply rolls. Ideal also for stripping, patching and flashing. 
Open pores permit perfect bond of waterproofing agents. 


scrip Get complete detai!s on Chase Impervitex. Mail coupon today. 


every 
es oft 
co k See SS SS SSS SS SS SS SSS SSS ee ee ee ee ome 

coe Totty 


CHASE BAG CO. 
309 W. JACKSON BLVD., CHICAGO 6, ILLINOIS 


s and 
iclude 

felt 
wists, 


GENTLEMEN: | AM INTERESTED IN IMPERVITEX 


s and 


([] HAVE SALESMAN CALL 


items (C] SEND INFORMATION 


I 


i new 


revel 
ugher 
orner 
eping 
with 
e 42) 


CHASE BaG Co. 


General Sales Office: 309 W. Jackson Blvd., Chicago 6, Illinois 


Branches Located Coast to Coast 
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Roof & Gutter Repair Gyps Even harder to take, fe 1 the house 

holder, is the fact that roof and gutter 

conditions after the “repairs” are com- 
Show Up In Scranton, Pa. pleted are often worse than before the 
work was done at an inflated price 
and repeated efforts to get the repair 
“Let the Buyer Beware.” men to return and correct the damage 
[That's an old axiom of the busin By GEORGE E. TOLES are fruitless. 


world which is ignored despite re- 








Special to American Roofer & 
Siding Contractor 


And it holds true for purchases of 6 Siding Sales Tips 


services just as much as it does for pur 


peated warnings—by too many people 








| . rchandise (Continued from Page 28) 
chases of merchandise i casual reference by the re pairmen to 
¥ . _ 

\ccording to Thomas I. Leahy, the work costing a “few dollars” be 


Scranton Better Business bureau man 


cement materials provide sellings aids 
of various kinds. These include bro- 


cause he just finished a job in the . 
ager in Scranton, Pa., several local  peighborhood chures, enveiape stuffers, 7 os 
property owners are currently paying Often the “job in the neighborhood” window _ streamers, before-and-after 
the toll, in dollars and inconvenience, js tied in with the sales talk through a 


for their failure to heed the “beware” = ¢laim that while worl 


photographs, direct mail letters and 
newspaper ads. Some offer Kodachrome 


ng on an adja . : . 
: transparencies, motion pictures and at- 


te axiom in having roof and gutter repairs cent roof the repairmen noticed defects 
Bnderaken in roofs or gutters of the householder 

® These individuals who have regis being sold a bill of goods 
tered their grievances with the bureau Mr. Leahy said that if the house- 


tractive sample carrying cases. These 
items are prepared by experts and will 
make your selling job easier—if you 


“ee rae use them. 
pwere victims of fast-talking doorbell holder agrees to the project the repair 


ences: whose sales arguments con men labor on the roof or gutter for a Many Opportunities 

t rinced the household rs they were go few hours and then ubn their bill \sbestos cement board offers the ap- 

ling to get roof or gutter repairs at bar for a job completed plicator many opportunities for addi- 

gain prices “Instead of a ‘few dollars’ the bill tional sales. Applicators located adja 
Ss In some cases the householder and may be $75 or $100—anything which cent to farm areas will find many pos 
he roof and gutter repairmen didn’t apparently enters the mind of the re sibilities for re-siding barns and other 
ven bother to talk prices—other than pairmen,” commented Mr. Leahy farm buildings. with asbestos-board, an 


: AT YOUR BUILDING SUPPLY HOUSE DOUBLE 


1 Life of HYDE 
> | ROOFING KNIVES 


Hyde’s No. 10 Roofing Knife 


this supplier says 
leads a double life—yes, gives 


K. F APPLICATORS ( y —_— you double wear because of its 
two-point blade. Made from 
are a fast-moving item ey” a is Hydex steel, expertly heat treat- 
just as I tell my customers ed, ground and honed, it pro- 
these applicators of ; ‘ | : 
neealee® anil euunal Ms ' vides extra toughness and sharp- 
are a result of com i. 4 A ¥ ness. Easy blade release enables 
good materials anx : a oe 
engineering design fm i ub} you to change blades in just 10 
orders prove it ai: seconds! Handle and blade 
holder will last indefinitely. Spe- 
cify HYDE Roofing Knives—for 


lasting satisfaction. 


HYD MANUFACTURING CO. 
aie City, Calif. Bridgeport, Ohio SOUTHBRIDGE, MASS.. U. S. A. 
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operation that can be done quickly and 
economically because of the modest cost 
of the material and the large area cov- 
ered by each sheet. [In urban areas, as- 
bestos board has many uses in all-over 
remodeling jobs including porch ceil- 
battened 
skirtings and the like 
siding job one of the best recommenda 


ings, gables and dormers, 


Qn an original 


tions an applicator can make is that the 
eaves be board. 
This selling 
point and gives the applicator an edge 


boxed with asbestos 


provides an additional 
over his competitor who talks only in 
terms of siding 


NERSICA Western Show 
Set: Oct. 27-29th 


The Western Conference and Expo 
sition sponsored by the National Estab 
lished Roofing, Siding and Insulating 
Contractors .\ssociation, will be held at 
the St. Francis Hotel, San Francisco, 
Monday through Wednesday, October 
27, 28 and 29, 1952 

The show will include a Forum on 
“Contractor-lender 
rum on Insurance Problems, one on 
“Par Deals and Model Homes,” 


“Price Control Forum.’ 


Relations’, a Fo 


and a 


New Feltlayer 
Exhibited in Fla. 


Julien Benjamin, Jr.. Manager of the 
Aeroil Products Company branch office in 
Jacksonville, Fla., demonstrates new felt- 
layer at the recent Convention of the 
Roofer and Sheet Metal Contractors As- 
sociation of the State of Florida. Observ- 
ing is John Dove, of Dove Sheet Metal 
Works, Tallahassee. 


ROOFERS EVERYWHERE CHOOSE 


THE KETTLE WITH 
FLASH-PROOF FLUES 


e Best Construction 


Easiest to Clean ¢ Cheapest to Operate 


The Hauck ‘“’Speed-Master’’—the ac- 
knowledged leader in kettle design 
and performance — doubles your 
output, cuts fuel, labor, melting and 
cleaning time in half. Investigate these 
outstanding kettle features. 


Internal Tube Heating for faster 
melting and easier cleaning. 
Improved Well Type Burner for 
horizontal firing and close flame 

control. 

Flash-Proof Fiues—double walled 
to prevent “run-away” temp- 
erature and reduce flashing. 

All Insulated Kettle for comforta- 
ble operation. 

v Quick-Delivery Cock for faster 
draw-off. 

Other Hauck Features: Arched ket- 
tle cover, watertight apron and 
flue covers. Trailer kettles have 
full length steel chassis, fully 
equipped built-in fuel tank and 
semi-elliptical springs, etc. 


g 
Z 


Skid Type Kettle—in 40, 55, 80, 115 
and 165 gals. capacity. 


Trailer Kettle on P. tic Tires (above); 
Solid Rubber or Steel Wheels— 
in 55, 80, 115 and 165 gals. 





Write for Bulletin 1058B 





HAUCK MANUFACTURING CO. 


103-113 TENTH STREET 


© BROOKLYN 15, N. Y. 


Bad Weather Can Mean Good Business 


(Continued from Page 26) 


at the beach; but in winter, unless he 
can afford to take a trip to Florida, he 
is apt to be most comfortable at his own 
will be 
found. And only the most hard-hearted 
home-owner would 
shivering on the doorstep in blustering 
winter weather. 


fireside, and that is where he 


leave a salesman 


Finding the customer at home and 
making a sale are, of course, two en- 
tirely different propositions. Actually, 


there is no reason why the home-owner 
should not be just as interested in plans 
for reofing and siding his house during 
the winter as he is during warmer 
weather. As a matter of fact, insulated 
siding should have an especial appeal 
for him at this time, because the can- 
vasser can point out how it cuts down 
on fuel bills through retaining heat 
within the walls of the house; just as 
in summer he will show the customer 








Increase your profits with a 


CLE-WIT 
Roof Cart 





@ FOR “HOT STUFF” 

This multi-purpose roofers cart 

is ideal for moving “hot stuff’ —as 
much as six buckets at one time 
Specially designed splash plates 
prevent the accumulation of asphalt 
on wheels and brakes 

Trouble-free operation with a 
minimum of maintenance 

The Cle-Wit Roof Cart pays 

for itself many times over by increasing 
the efficiency of your operations 
Price $99.00 F.O.B. San Francisco 
Send your order NOW 


SIDEWALL INSULATION 


is EASIER TO SELL 
when you also install 


"MIDGET LOUVERS!” 


snap-on covers are available. 


THE 





An easier sale—an extra profit—a “reputation 
protector” for you. Midget Louvers do a great 
job — ventilating sidewalls and help prevent 
condensation and moisture blistering of paint. 
Just drill a hole—and push all-aluminum 
Midget into place —no nails or screws are 
needed. Use on flat or peaked roofs, eaves and 
soffits, gables, unexcavated areas, etc. Midget 
Louvers have built-in insect screens, and 


For indoors, use the new “LD” Midget on finished 
basement walls, cupboards, closets, etc. Both styles 
made in 5 sizes, 1" to 4". Write for full information. 


@ FOR INSULATION 

Here’s the time-saving, money- 

making way to transport roof 

insulation. Pile it as high as you wish 
the Cle-Wit Roof Cart still 

moves with maximum ease, giving 

you more time for more jobs. 

A flick of the toe locks or 

unlocks the brakes 


@ FOR ROLL-ROOFING OR FELT 

The Cle-Wit Roof Cart will carry 
roll-roofing or felt quickly and easily. 
Handles ten or more rolls of 15-lb. 
felt per load, saving valuable 

time that can be used to 

build greater profits 


Cleasby-Wilttig Co. 
969 TREAT AVE., SAN FRANCISCO, CALIF. 








MIDGET LOUVER co. 


6-8 WALL STREET * NORWALK, CONN 
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how insulated siding will keep the out- 
\ctually, 
winter or summer, when the home- 


side heat from coming in. 


owner is most conscious of the weather, 
are better times to sell him siding than 
summer or fall 

\s far as the appearance of his home 
goes, the customer is interested in it 
year in and year out. It is no more dit 
ficult to convince him of the advantages 
of a fresh, attractive exterior for his 
house in cold weather than it is when 
balmy breezes are blowing. 

(The second in this series on selling 
du ing the winter ‘dull” se ason %& 

of diversified products which can 

he pushed when outside applications 
It will ap 
pages shortly. A third 


are difficult or impossible 
pear in_ these 


article is also projected: how to ma 


those dull hours im the slow seasons 

, , 

pay off during the busy time 
management, administration 


keeping methods.) 


Air Force Pushes 
Remodeling Homes 
For Units 


The Air Force has conducted a na 
tion-wide determine — the 


availability of “off base family hous 


survey to 


ing.” This means housing, located out 
side the contines of the military estab 
lishment, used by military personnel 
and rented by them just as any other 
house is rented by an occupant. 

The \ir Force has appointed Hous 
ing Committees at each Air Force es 
tablishment, whose duty will be to 
attempt to get local civilians to remodel 
their houses in two or more housing 
units and to rehabilitate sub-standard 
units and offer them for rent to mili 
tary personnel 

This should result in quite a 
volume of modernization work 
cent to air force establishments, 
our prediction is that as soon as the 
\ir Force gets under way with this s¢ 
riously, the Army and Navy will copy 
them. So far, the Air Force has de sig 
nated 125 locations, located in nearly 
every state in the union, at which ade 
quate fanuly housing ts either non 
existent or extremely limited at high 
cost. Here's a real opportunity for 
rooting and siding contractors to get in 
some “extra curricula” sales promo- 

\ list of the .\ir Force locations can 
be obtained from vour district sales 
office 


Ruberoid Reporter 





Add $16.00 profit, 

or more, to every 
halt shingle roof 
“fob 


with... 
Aligning Shingle Courses Over  <s 
Dormer 
The drawing shows a simple method 
use for keeping shingle courses 1n Test SHINGLSTIK for yourself 
line where d ers occur in the roof See free, test-sample offer. 
ised at each gable end IT PERMANENTLY SEALS ASPHALY 
the dormer. The SHINGLES AGAINST WIND DAMAGE 


roll of building 





The first step toward a more profitable asphalt shingle 
HOW TO APPLY SHINGLSTIK roofing job and the last step on every complete job 
e of asphalt roofing is... SHINGLSTIK. Here’s why 
SHINGLSTIK is the product a roofer dreams about... 
Use caulking gun, paddle, or putty 
knife. A spot no larger than a half- 
dollar on the underside of the tab 
or shingle is all it takes to hold a 
shingle in place for the life of the 
roofing 1) Shinglstik holds asphalt shingles in place as long 
as the roof lasts. 


Customers want it because: 


Shinglstik acts fast. It resists direct 2) Shinglstik complies with insurance company recom- 
pull after just four hours. . . cannot mendations on asphalt shingle roof applications. 
be separated without tearing after a It is tail Suctured te de th ific iob of 
week of exposure is tailor-manufactured to do the specific job o 
sealing asphalt shingles fast and permanent. 

* 


Many roofers use caulking guns on And roofers welcome Shinglstik for use with 
large roofs with one man lifting tabs, <a eae na 

the other operating the gun /ork- al oad 

ing time is about three squares per 
hour = man. One man can Shingl- 1) There’s the additional profit—from $16.00 up—in 
stik the average home roof in less doing the job right, with Shinglstik 

felt. Marks for th ingle courses are than a day , 7 





ide on the sti vith a square. The » Shinglstik creates more roofing jobs because it's 

strips are tacked in p on the roof Shinglstik comes in cartridges or vitally needed a almost all euaing aspholt 

, in 10-Ib., and SOJb.. containers shingle roofs. Profit now ...don't wait for wind- 

t Shinglstik does have imitators but damage and possible loss of the job. 
ue apy a ey ee of the strips = substitutes. Insist on genuine 

. 2 . , : site ‘ hinglstik tailor-manufactured to : : : P 220, 

sities ean tec fF tn dt wk’ et een seal sephait shingle soots Asphalt shingles are easier to sell with Shinglstik’s 


help. It overcomes wind loss and roof damage. 


starting at the bottom the shingles 








When the shing " unite above 





the cd wrimer, the ire sure to corre sp md ee ee Oy ee ea nee 
ShingIstik 
7600 Truman Road, Kansas City, Missouri 


Send free test-sample of Shinglstik to 


nd there’s not lost In measuring 
Rk. C. Roberts, Mason City, Iowa 
(P» wit I But wr) 


Name____ 








Address__. 





Francis George 


(Continued from Page 20) City. ee 





My asphalt roofing dealer is 





kettle of boiling tar is (Company ) 

- Nore: Samples cannot be distributed without dealer's 
name. Sample distribution limited to territory between 
Allegheny and Rocky Mountains 


irresistible children and there is a for your sample now 


| 
| 
| 
| 
| 
| 
| Company— 
| 
| 
| 
| 
| 
| 


duty upon any roofer using hot tar 
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| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
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when children are around to station a 


guard near tl achine to keep the 





children awa \ccidents with hot tar 
ate anally ction: end ti denen TO SUBSCRIBERS DESIRING CHANGE OF ADDRESS 
have been fatal - ; - 
; ie : : Hal , Please report change of address direct to AMERICAN ROOFER & 
Wise Toreman Will always take spe WAI CATO _—_ o x 
Pa aaron ates tr ae yam ros SIDING CONTRACTOR, 425 Fourth Ave., New York 16, N. Y., allowing 
cial precautions i job in a neighbo 2 * : : 
endl thidkis populated wie, chdidicie FIVE WEEKS before change is to take effect. (Be sure to send your old 
Never leave a vehicle unlocked. Never address together with new address.) Copies that have been mailed to an 
leave a ladder up umless it car ; old address will not be forwarded by the Post Office unless extra postage 
watched : leave an open can « is sent to the P. O. by the subscriber. Avoid such expense and make sure 
anything unguarded, Lawsuits involv f getting yo copies promptly by notifying this publication FIVE 
ing injured chil are not onl n WEEKS IN ADVANCE. 


1 leasant | 
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A NEW VENTILATION TOOL 
THE "FITRITE” 3-WAY CLAMP 


IT LOCKS TO THE WORK 


Especially made to hold together two sec 
tions of pipe where the BOX LOCK system 
is used. Also used as SHEET METAL CLAMP 
and regular WELDING CLAMP 


ADJUSTABLE PIPE 
SNOW GUARDS 


Fitrite”’ 


“Protector 


=~ 


3 Pipes %4" 1.P.S. 

Bronze and Gal ae 
vonized for all 2 Pipes 4” LPS 
types of steep Bronze and Galvan- 
roofs—siate, tile sed, tastelled on 
flat or corrugated 

metal and com without 
position removing slate 


old roofs 


ALUMINUM 
MOP HANDLES 





8 


Light weight. Outlasts wood 
mony times. Unbreakable, eco 
nomical. Will not burn! 


FIBERGLAS 
MOP YARN 


FOR TRUE ECONOMY— 
OUTLASTS COTTON 10-20 TIMES 


UTILITY 
ROOFING KNIFE 


THE ONLY KNIFE WITH A 
RETRACTABLE HOOKED BLADE 
Write Dept. “R’ for catalogues 


and prices. To protect Trade, 
please use your printed stationery. 
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How To Construct A 


\fter two hundred vears of applica 


tion in this country and abroad, the 
most popular type of construction tor 


terne metal roofs—often referred to 
is still the 
\ccording to A. L. Ve 


verka, editor of “Terns stand 


erroneously as “tin roofs” 
standing seam 
lopics,”’ 


ing seam patterns account for more 








Using illustrations adapted from on- 
the job photographs, the publication de- 
scribes one method of constructing a 
standing seam roof, as follows: 


1. The roll of terne metal is opened on 
the roof with the painted side down. The 


| roll is cut to the proper length and each 


of the long edges is turned up, making a 
flange of 114” on one side and one of 
144” on the other. 


2. The strip is fastened to the roof by 
means of cleats made of terne metal 
which are spaced 8” to 12” on the 14” 
flange and nailed to the roof. The ends of 


‘Standing Seam Metal Roof 


terne roofs than all other types com- 
bined. 


Several reasons are offered to ex- 
plain this phenomenon. Perhaps most 
important is the fact that standing 
seams can be fabricated more simply 
and quickly. Since they are made higher 
than the roof on which they stand, they 
do not require soldering. 








the cleats should be long enough to allow 
them to be bent back over the nail heads, 
protecting both cleats and roofing strips 
from being punctured. (Fig. 1) 


3. The second strip is laid alongside 
the first, with its 14.” flange adjacent to 
the cleated-down 1',” flange of the first 
strip. Its opposite edge—the 114” flange 
—is cleated to the roof. 


4. Using a foot seamer, the roofer 
forms the first lock by bending the top 
quarter-inch of the 1',” flange over the 
adjacent flange, first to a right angle and 
then to a full 180°. The same process is 





1952 


repeated with the single locked seam thus 
created, making a double locked seam, so 
that there are five thicknesses of metal. 
(Fig. 2) 

5. Each standing seam is cut off flush 
with the roof edge and finished simply by 
bending the upper corner inward over the 
rolled side to form a 45° fiap. the roofing 
strip itself is trimmed 42” beyond the 
gutter edge and the excess stock is 
pressed into place with hand tongs to 
form a single locked seam with the gut- 
ter. (Fig. 3) 

6. At the ridge comb, the standing 
seam is malleted against the roof so tha. 
the rolled side is down. the strip is 
trimmed 1'4" beyond the ridge comb, and 
the projecting inch and a quarter is bent 
back enough to allow excess stock from 
the strips of the opposite roof slope to 
project over the ridge comb. (Fig. 4) 

7. The opposite roof slope is covered 
in the same manner, except that its seams 
should be staggered with those of the 
first slope. 

8. Strips of the second slope should be 
trimmed 142” beyond the ridge comb. 
This 142” flange is bent over the 1%” 
flange to form a double locked seam, in 
the same manner as the vertical seams. 
(See No. 4 above.) 

9. Drip edge strips are nailed along the 
gable edge. (Fig. 5). These strips are 
fashioned by taking 2” wide lengths of 
terne meta! and bending them lengthwise 
so that they form right angles with legs 
3,” and 14" wide. it is the wider leg 
that is nailed to the roof edge. 

10. The overhanging edge of the roof- 
ing strip, which has been trimmed so that 
it will extend 44” beyond the 44” leg of 
the edge strip, is turned down and 
around the drip edge strip, after which 
the three thicknesses of metal are bent 
down to the roof edge with hand tongs 
and malleted down to cover and protect 
the nails fastening the drip edge strip. 
(Fig. 6) 


Model tarp 


(Continued from Page 26) 


took an ambitious contract to com 
pletely remodel the group. 

Durham Construction discovered 
that all the houses lacked bathrooms, 
gas and electricity. Fourteen families 
were supplied by a single one-inch 
water line. There was no foundation or 
underpinning, and the floors and walls 
were in terrible condition. In addition, 
the only heat available came from out- 
moded oil or coal stoves. 

The construction company went to 
work. After building foundations under 
all the homes, replacing the old floors 
and walls with new and installing a 
complete forced warm air heating plant, 
new bathrooms, individual 34-inch wa- 
ter lines, and electricity, the final step 
for beauty was taken. Interior and ex- 
terior wood work and trim were 
painted, and all outside walls were re- 
born with red blend insulating siding 
that looks like actual brick even at 
“reading distance.” 


ROOF PATCHING 


IT'S SMART TO DO THE 
COMPLETE JOB WITH 


ROOFING AND WATERPROOFING 


FABRIC 





™ [rT 


a AND THROUGH-WALL 


waz. FREE! 


ee Write today for your 
HANDILY PACKAGED! ’ copy of the KARNAK 
EAS ! . . 

NO — Specification Book 
Each roll « individually pochoged 


om cartom Stoys in perfect shape 
vat used! 


vanrowns: LEWIS 
Unrolts in oll temperatures, to 


epply easily om oll 
erURnIER: ae ASPHALT ENGINEERING 
Snene conten Shar, Sneety CORPORATION 


wmpreg 
brittle, won't twist out of shape, 34 Church $t., New York 7, N.Y. 
lasts yeon ! 


ZS Manutecturers of Asphalt Specialties for 25 Yeers 








CLIFFORD SWINGING DERRICKS 


Get the load onto the roof deck 
instead of just up to it! 


The Clifford Derrick patented, out-swinging arm 
not only clears obstructions between the deck and 
the ground but it also swings the load in easily 
on ball bearings. 


Your loads are spotted well in on the roof deck 
with the labor- and money-saving CLIFFORD 
DERRICK. 


Write for details and the name of nearest dis- 
tributor. 


50 WEBSTER AVENUE 
SOMERVILLE 43, MASS. 
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Buckled Asphalt Shingles should include openings in two oppo- 
site ends of attic as high up as possible, 

ge 23 juently being much noticeable on each having a net area of not less than 
in operation, and dos ind the North or East sides than on the g square inch for each square foot of 
" outh or West. 7 m occur m 


losed attic floor area, and these ventilators 


; good size reas in which should remain open at all times. 


aye — ing Up all shingles in all cot ire altected 2. During cold weather construc- 
the building, comes at last 1 o greater or less extent tion, while house is drying out, keep 
interior warm, with plenty of ventila- 
tion in upper portion. 

3. Use skilled experienced men and 
see that all details of application (in 
cluding location of shingle nails) are 


with the under side of the 


| root, where the moisture con 
denses and is absorbed into the sheath Curing Buckles Caused by 
ing. causing the boards to swell. When Swelling of Sheathing 


he sheathing swells parts 0 ( i large exter 
rds actually ove | \ uickling cures itself, it being 1 i i f ‘ 
i , : t n : uckling cures itsell, ‘ exactly in line with manufacturers 
sles, being firm tt j i i 
" ' ‘3 nly printed instructions packed in shingle 
irds hy nails, m ON 80 ( long tin F required to eliminate bundles. 
is produces buckles ingles ‘ moistu from the house 


3 al : similar 
Buckles caused by t 


wdinarily follow any 1 ral rity 6 —_ 7am oo tched or 
on the roof. This is because J. snineies | ven streiche ( SPDA Issues Pamphlet On 
uel pa Pao f the sa sae eenemetie. Te teew be secueaaty to ee ae 
differ widely mn t - - = ‘ 


} 


tion, and tl warn The Small Defense Plants Admin 
Wsoption, ane there 


ny points on the decl uils, flatten istration has issued a new leaflet called 
nan m1 s 0 ne ¢ K , " 9 a ° 

. i as ng out renailing “Business Insurance—l” discussing the 

vement ot edges oO T . i . . 

various types of fidelity, forgery and 


: : surety bonds, and burglary insurance. 
Prevention of Buckles Caused by . diet 


- . : Firms wishing to receive these leaf 
Swelling of Sheathing . 


lets, the first in a series, may be placed 
litable means of perm on the mailing list by writing to SPDA, 
at Washington 25, D.C. 


F E LT L AY E R § KEEP YOURSELF POSTED! 


d . ‘ 
= AMERICAN ROOFER & SIDING CONTRACTOR con- 


GRAVEL SPREADERS tains all news of the trade, new methods of 
application, new ideas in selling, and other 
by dest subjects the roofing contractor should be fa- 
miliar with. Like thousands of other contrac- 
e SAVE TIME & LABOR tors reading this magazine, you, too, can ben- 
» CUT WORK COSTS efit greatly from it for the small subscription 
° DO BETTER JOBS price of $3.00 per year. Use the coupon today! 
THAN HAND METHODS =| ~~~~~~~~~~~~~~~~~~~~~~~~~ 
+ THE MODERN WAY + AMERICAN ROOFER & Siding Contractor 


An example of benefit of use of Aecroil 
Gravel spreaders and Feitlayers is this 425 Fourth Avenue, New York 16. N. Y 


quote from report of Aeroil customer 
A stop-watch check showed that with 


the new mechanical gravel spreader nine Please enter my subscription to AMERICAN ROOFER & Siding 
Contractor, at $3.00 for one year. Bill me for this amount: 








This amounts te 4500 square feet per 
hour counting transfer of gravel from 
the truck on the ground to the automati Enclosed is a check or ™) money order. 
conveyor, thence te the hopper on the ed 
roof, to the gravel spreader carts, and 
finally spreading inte plare. Thus, gravel 
s costs have been reduced to 
ut © 0 old §=method My Name 
Gravel Spreaders naturally used in com 
bination with Feitlayers to accomplish 
smoother, more efficient low cost job 
Be sure to write for your copy of Leaf 
let 663A and 667A. And for the com Position 
plete Aeroil tine of roofing tools & 
accessories (including the famous “‘Heet 
Master” kettles and RP-9 Roof Pump 
ask for Catalog 418A Company 


AEROIL PRODUCTS COMPANY, INC. 
SOUTH HACKENSACK, N. J. 


CHICAGO DALLAS SAN FRANCISCO — LOS ANGELES 
SEATTLE PITTSBURGH JACKSONVILLE DEDHAM, MASS. 


Address 














Asphalt Roof Extra Thick 


With an asphalt shingle roof, it’s not 
only the shingles themselves that pro- 
tect the home. 

In new construction, vulnerable sec- 
tions of the roof, particularly the eaves, 
are covered by as many as four thick 
nesses of material before any shingles 
are laid. These increase the weather- 
resisting ability of the parts that are 
most threatened by rain and wind 


| 
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One asphalt shingle laps over 
another like this. Most of each 
shingle is covered by others, giv- 
ing an extra-thick roof covering. 


\fter the deck has been built, the 
first step 1s applicati n of a laver of 
isphalt-saturated felt. This goes di 
rectly over the roof deck boards 

Special reinforcement is recom 


mended for the edges of the roof—the 


eaves and the rakes. Metal drip edg- 
ing, which turns down over the sides 


and ends of the boards, ts specified 


eaey Rakes 


The eaves of a roof are the hori- 
zontal edges that project over the 
walls of the building. The rakes 
are the inclined edges that go 
from the eaves up to the ridge. 


Next is an “eaves flashing strip.” 
\long the eaves line, a strip of asphalt 
roll roofing at least 36 inches wide is 
put over the metal edge 

At the eaves line, the fourth pre 
liminary layer of waterproof material 
consists of a “starter” row of shingles, 
which go on top of the eaves flashing 
strip. The first regular shingles—the 
ones exposed to view—finally are laid 
on top of this 

The asphalt sl ingle s the mselves, of 
course, are the principal weathertight 
covering. Three-tab, square butt, strip 
shingles are the most widely used type 
of asphalt shingles. As they repeatedly 
lap over each other, they weigh 210 
pounds or more to each 100 square 


; + 


feet of root area. 


WOdlémite Versatal Pumps 


help you spray 45 squares per hour 


3 ways betfer Look / 


& Lowers Costs through Easier Application 
With Alemite Versatal Equipment, the roofer uses a light 
5 foot spray head and light flexible hose. This eliminates 
carrying of materials by hand — insures a better, more 
profitable roofing job. 
Brings Far Safer Working Conditions 
No burns are possible when you spray cold applications 
with Versatal Equipment. No buckets or drums to hoist 
to the roof. Compressor and drums remain on the ground. 
Increases Profits with Modern Equipment 
With Barrel-to-Roof Versatal Equipment you can pump 
from the original container direct to the point of applica 
tion using as much as 300 feet of hose. This is the modern, 
more profitable way to apply roofing. 


ALEMITE 
For complete information, call the 
necrest Alemite distributor, or write 
Alemite, Dept. A-92, 1830 Diversey 
Parkway, Chicago 14, Illinois. 


1830 Diversey Parkway, Chicago 14, Ill. 
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FIBERGLAS MOPS 
on 

No-char Aluminum Sleeves 

Maximum Hot Stuff Pickup 

Easy and Uniform Spread 


© WRITE FOR LITERATURE AND PRICES 


“QUALITY PAYS FOR _ITSELF’’ 


EUREKA MOP MFG. CO. 


1808 CHOUTEAU AVE ST. LOUIS 3, MO 








LADDER JACKS 


©@ Rail-Type Jack is extra safe. Side 
rails of ladder are used for support 


© Strong, convenient One -Man Ladder 


Jack adjusts to any pitch on either LADDER HOOKS 
side of the ladder. 
This handy device pays for 
itself over and over. 


ADJUSTABLE Pivot allows ladder to be placed 
ROOFING BRACKET in . with safety and convenience 
TROUBLE SAVER along the valley. 


SHINGLERS PI 
ate’ protects the roof. 
Weight: only 6 pounds. 
Write for literature, giving 
complete information on ali 
“Trouble Saver” scaffolding 


accessories 
Simple, durable . 
vides a safe staging at oa 
pitch. Use for all kinds of 
yobs and any type roofing pers 3 Medes M 
Proved in use for many } 2x4. eat edgewise "Troub ‘Sorntturers of 
years. “Wide” holds it sideways ouble rs" 

Held by two nails. 


The Steel Scaffolding Company, Inc. 


856 Humbolt Street Dept. AR Brooklyn 22, New York 
Telephone: EVergreen 3-5510 





since 1912 





CORKBOARD “Buy from Frey” 


TOOLS 


INSULATION FOR THE ROOFER 


Frank P. Frey & Co. 
STEAM BAKED —_ 2634 W. MADISON STREET 
Meets Federal Specs. HHC 561B CHICAGO, ILL. 











Our CORK INSULATION Offers 
you SAVINGS and top QUALITY. 


Heavy cartons protect against 


breakage in transit. ts wea ore” COMPOUND 


ge ee sob uasine sor 
PARALASTIC PRODUCTS CO. INC. 


122 EAST 42nd STREET. NEW YORK Y 


Used successfully in 
United Nations, N. Y. ¢ 





Board of Transportation, N. Y. € 
Ballantine Brewery, N. J. Prevent Pitch 
Meadowbrook Hospital, L. I. with 
Pratt & Whitney Hamilton Plant, TARBASK 
Conn. $1.50 per 6 fl. oz. bottle $15.00 per dozen 
AND MANY OTHERS Churchman Products 
for SAVINGS contact 168 N. Wabash Avenue, Battle Creek Michigan 





RECTOR MINERAL TRADING CORP. 





16£.43St. N. Y.17,N. Y. 


Phone: MU 2-7912 


Factories in Portugal and Spain GET YOUR COPY 
EVERY MONTH 





Rector Insulations 
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Sell Homeowner On 
Gutter Cleaning Now 


Now is the time to sell the home- 
owner on cleaning out his roof drainage 
system. Point out that failure to re- 
move leaves and twigs from gutters 
and downspouts can have troublesome 
and costly consequences during the 
winter months just ahead. 

When the drainage system is 
clogged, water standing in the gutters 
may freeze. If this happens, and ice 
and snow from succeeding storms piles 
up on the roof, trouble is likely to oc- 
cur when the temperature is high 
enough to cause thawing. With the 
gutters frozen solid, water works its 
way up the roof and under the shin- 
gles where it seeps through the roof 
deck, damaging ceilings and walls. 

Joints in gutters and downspouts 
should be made secure, and badly rust- 
ed and damaged sections replaced. 

Fall also is the time of the year to 
make sure the roof will give weather- 
tight protection during the winter 
when snow, ice, high winds, and alter- 
nate periods of freezing and thawing 
give roofs a hard battering. Check the 
flashing around dormers, chimneys and 
soil stacks and be sure the flashing is 
tight. Roof areas adjacent to projec- 
tions through the roof deck are poten- 
tial weak points in the roof, and a 
periodic inspection is recommended to 
be sure there is no point where water 
can find its way into the interior. 

The large, unbroken expanse of roof 
isn’t likely to give trouble until after 
it has given many years of faultless 
service. Ultimately, of course, weath- 
er’s incessant attack wears out any 
roof, and when this happens the only 
practical way to repair the roof is to 
replace it with a new roof of asphalt 
shingles. This assures long, economical 
protection, and new beauty as well be- 
cause asphalt roofing is available in a 
wide variety of solid and blended col- 
ors to harmonize or contrast with the 
colors used on sidewalls and trim. 


Hyde Opens Sales Office And 


Warehouse In Chicago 

Hyde Manufacturing Company of South- 
bridge, Massachusetts, makers of precision 
cutlery and painting and paperhanging 
equipment, has announced the opening of a 
new sales office and warehouse in Chicago. 
The new address is 2934 West Fullerton 
Avenue, Chicago 47, Illinois. This replaces 
the previous Chicago headquarters at 1212 
Belmont Avenue. 

\ccording to the Company, this change has 
been made in order to provide expanded 
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facilities that will allow for more efficient 
customer service. Because of the increased 
space, the Chicago headquarters will be able 
to stock greater quantities of Hyde products 
in a wider variety of sizes and styles. This 
will result in faster service and deliveries 
in the Midwest 

The office and warehouse will be in charge 
of Fred Edgren, who is Sales Manager of 
the Midwest area. Mr. Edgren, who was 
largely responsible for the development of 
Hyde’s comprehensive line of painting and 
paperhanging equipment, has served the Mid- 
west area for Hyde since 1928 


Somerset 


(Continued from Page 18) 


experienced men, not only in selling, 
but in construction, and must have a 
fairly good financial background. 

These are a few of the thoughts 
that come to me. I am sure they are 
practical ideas. There is no problem 
in our industry that cannot be solved 
by cooperation between lending insti- 
tution, distributor and contractor, and 
it is high time this be achieved. It is 
later than you think. 


Asbestos Movie 


(Continued from Page 18) 


safety, durability, beauty and low main 
tenance among the objectives. 

“According to Plan” has been shown 
as an educational feature by television 
stations in Chicago, Boston, Philadel 
phia, Indianapolis, Washington, D. C., 
and other cities. Additional television 
showings are scheduled for the summer 
and fall. 


Carolina Roofers 
Enjoy Record Convention 


Roofing and sheet metal contractors 
in the Carolina enjoyed a most success 
ful convention according to the July 
issue of “The Carolinas Roofer.” They 
reported : 

“With a record-breaking three hun 
dred and fifty in attendance, the Caro 
linas Roofing and Sheet Metal Con 
tractors concluded their most successful 
convention at the Ocean Forest Hotel, 
Myrtle Beach, South Carolina. Par- 
ticipation in the well planned forums 
and discussions of vital interest to the 
industry was noticeably better than at 
any previous meeting, and the discus 
sions on, and decisions made on prob 
lems confronting the industry could not 
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TALBAR CAULKING COMPOUND 
26 PERMANENT -GOLORS 


« « to match or harmonize with 
all building materials 


Now select a CALBAR Caulking Compound to match 
brick, asbestos-cement siding, shingles, metal or 
wood .. . in ANY color required . . . including 
black, brilliant white or aluminum. And remember, 
CALBAR is non-hardening and non-staining, and 
complies with Federal Specifications and those of 
the Asbestos-Cement Products Association. 


Write today for complete information 


CALBAR PAINT & VARNISH CO. 


2612-26 N. Martha St. + Phila. 25, Pa. 


Manufacturers of Technical Products 
SEsouR 
CAT. 1] 
SWEET 
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AJAX Roofing Brackets 
MAN-size — Superefficient 
ALL STEEL — Unbreakable 


AJAX Building Bracket Co. 
1551 Rydal Mount Rd. 
Cleveland Heights 8, Ohio 

















Old Fashioned 
STRAIGHT RUN 
ROOFING PITCH 

“Like the Roofer 
libes it!” 
and 
TYPE 15 TARRED FELT 
Approved by Underwriter’s 


Laboratories, Inc., for 
Class A Built-up Roofs. 


* 
TYPE 15 and TYPE 30 
ASPHALT FELT 


» 
REFINED TAR 
. 
WATERPROOFING PITCH 


Lewis Tar Products Co. 
P. O. Box A, Lyons, Illinois 


Chicago "Phone: Lyons "Phone: 
Bishop 2-1650 LYons 3-3120 


| Contractors who do 
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@ More economical 

@ Longer life 

@ Permanent handle 

@ More profitable roofing 


Tarzan mops cost you far less 
than “rolling your own.” 
Heads can be replaced on 
permanent handles, saving 
time and labor cost. 


Write TODAY for prices and samoles 


AMERICAN ASSOCIATED COs. 


ATLANTA P.O. BOX 4056 GEORGIA 


| Beverly 


| members, having 





| but be of benefit to all who attended.” 
| 


“Never in the history of the Associ 
ation has a committee worked harder 
to present a program crammed full of 
interest and information than did Rudy 
Barnes of Charlotte, N. C. and W. T 
Fort of Sumter, S. ( 
program, and George Brown of Char 
lotte, who headed the Entertainment 
Committee for the Salesmen’s Group 


, who planned the 


These men are to be congratulated on 
the fine jobs they did in making this a 
most successful meeting.” 

“In his Annual Report to the con 
vention, retiring President W. H. Ar- 
thur, Jr., of Asheville, expressed his 
appreciation to the Officers, Directors, 
Committee Chairmen and members 
“who have pertormed their duties so 


well in carrying on the business of the 


\ssociation” during the past year. Spe- | 


cial appreciation was expressed to Bev- 
erly Rose of Durham, ‘for the hard and 
enduring work in carrying out the du 
Treasurer. He has 
further 


ties of Secretary 


done an excellent job.’ He 


stated that throughout the two Caro- | 


linas ‘there are many qualified Roofing, 
Sheet Metal and Warm Air Heating 
not belong to our 


Association. It is the responsibility of 


each individual member,’ he continued, 


‘to contact the contractors in his area | 


and invite them to become affiliated 
with our Association 


essary that we obtain more members in 


order to have a truer representation in | 


the two states.’ ” 

“It was evident from the report of 
Rose, Secretary-Treasurer, 
that the Association is growing stronger 
both financially and in the number of 


| members within the past few months. 


In spite of rising costs the treasury 


| showed a larger balance than in pre 
} vious years. 


What's New 


ntinued from Page 31 
the corresponding courses just around the 
corner, according to the manufacturer 
These corners and frame strips will stand 
under 


up indefinitely normal atmospheric 


conditions, particularly when exposed where 
will become wet and dry intermittently ac- 
cording to the manufacturer. The oxidized 
film which forms on zinc when exposed to 
the weather is adherent to the metal and 
will not give off anything in the way of color 
or stan 

Kokomo Korners for wood shingle shakes 
ire claimed to eliminate planing or cutting 


it corners, and can be used with either single | 
or double course construction. They are fur- | 


nished in plain or bonderized finish 


| think it is nec- | 


added several new | 


AMERICAN ROOFER 


Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALYV. IRON 


insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 


CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 
Standard for Fifty Years 


THE M. N. CARTIER 


& Sons Company 
275 Canal Street. Cartier Building 
Providence, R. L 
Write us for Roofers Wholesale Prices 








FOR ALL SIDING 


You can save 
time .. . sim- 
plify fitting 
at corners 
and windows 
and door 
frames . . . 
improve ap- 
pearance and 
protection 
with KOKO- 
MO KOR- 
NERS. Indi- 
viduol zinc 
corner strips. Won't rust, need only one nail. 
TR Asbestos Siding Shingles and Wood 
es. 


Write for Ilustrated Folder 
BUGHER MFG. CO. 
Formerly Double Grip Brass Clip Co. 
211 SOUTH MAIN STREET, KOKOMO, IND. 
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Ad Gets Business At 
End of Fall Season 


Instead of following the traditional 
pattern of taping off promotional activ- 
ity when heavy winter weather sets in, 
Home Roofing & Siding Co., 530 Green 
Ridge Street, Scranton, Pa., gave busi- 
ness a good shot in the arm with an 
action-getting newspaper ad at the end 
of November. 


RE-ROOF ~ RE-SIDE 


AND REMODEL some: 
HOME ROOFING & SIDING CO. 


530 GREEN RIDGE STREET SCRANTON 
Will Start The Job At Once! 


| Cash or E-Z Terms! BEST QUALITY 
YEARS TO PAY MATERIALS 


“- Call 3-1916 


“00 . se Sie “ 
5: |S mesa 
| 5 300 sites 36 

6 cove Setenw 
steanien Lo $20.32 us 





oFORE'S COPPER BOUND 
ROOFING SKIRELES 

A pphed + merken 
pet on to STAY om 


eGse 


Aahentes | 
emer tate 











Above: Cony of the half-page newspaper 
ad which last November brought much 
new business to the Home Roofing & 
Siding Co., “after the season.” 


“It’s Not Too Late To Re-R oof, Re- 
Side and Re-Model Your Home,” said 
the ad caption. “Home Roofing & Sid- 
ing Co. 


The firm invited telephone calls for 
free estimates and the ad also carried a 
mail coupon which the home owner 


could fill out and send in, asking for an | 


estimate without obligation.” 


Home Roofing & Siding spotlighted | 


its payment plans which feature terms 
of as low as $5 a month. A table was 


set up to show monthly payments due 


under jobs of various cost, 
from $150 to $2550. 
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IT’S NOT TOO LATE... .TOF | 





SPECIAL 
Introductory Offer On 
AllR=0=CEL 
ASPHALTED BACKER BOARD 
for Re-Roofing and Re-Siding Jobs 


TRIAL ORDER 
AT A GREATLY REDUCED PRICE 


WRITE FOR DETAILS 


Distributors and Wholesalers: 
WRITE FOR OUR SPECIAL DEAL 


(rede Mart Regietered U i cad Conedion Patent OMe, O 1M 


AGP -C-CEE 


P.O. BOX 62 














i 


DETROIT 20, MICH 








Will Start The Job At Once.” | 


ranging | 





FARM SIDING MARKET 


Special Issue 
Coming In October 
American Roofer & 
Siding Contractor 




















pid. 8 > it see... 


ae 
. Nationally Advertised 
in Consumer Magazines! 


Exclusive territories open for qualified Dealers! 


Ree. U.S. Pat. OF 





s Pr A. - , ine. 
_ Shamokin Pa. 














YES MR. ROOFER 


Installed on buildings, signs and other 
places birds land or roost 


ENDS BIRD SPATTER 


Can be applied to any angular or curved 
surface, cables, etc. 





























RIDGES, DORMERS 
ROOF GUTTERS 


Write for illustrated “KNOW HOW’ 


NIXALITE COMPANY OF AMERICA 


115-119 W. 3rd St. Davenport, lowa, USA 








ROOFING YARN 


tALL TYPES—-Several Grades 


Cut Lengths 


As illustrated 


Roofing MOPS 


Complete with handles 


TOP QUALITY 


Reasonable 
Prices 


Immediate 
Shipment 


WRITE TO 


JOHNSON Products Co. 


MEMPHIS, TENN. 


Monufacturers of Nationally 
Known JOHNSON Brooms & Mops 


AMERICAN ROOFER 


News of the Month 


ntinucd fro 


irea—niear tersection of Jef- 
Fairfax Av 
structure tilt-up concrete 


\ four-truck 


m Page 27) 


wall provides docking facilities for ease of 
material handling. The main executive offices 
will also be located at this new address, to- 
gether with the latest 
search facilities 


processing and re- 








cet tt dhe, 


Artist’s drawing of Kenitex Corporation's new building in Los Angeles at Jefferson 


and Fairfax A 


. . . . ’ 
Siding is Firm's 
ntinued fro 
with a customer. Occasionally custom 
ls after ordering 


iccept it. But this 


ers change their mu 


siding and refuse t 
never happened to this Mabro delivery 


Sam wisely decided that 
salesman. 


man such a 


man must be a naturt 


[wo other star members of the sales 


force started as members of applicating 


crews. One attracted attention because 
he always took the trouble to point out 
the fine points of the job to the customer 
the 


to avoid damaging the 


way nails were carefully driven 


mineral coating, 
windows and 


the caulking around 


doors, the even trimming of panels. He 
instinctively knew that selling and ap- 
plying a job doesn’t make a complete 
You also must 


completely 


leave the cus 
that 
from his recom 


victory 
tomer satisfied, so 
other jobs will result 
mendations 


When you 


men like this your chances of success 


build sales force with 


multiply automatically. Mabro 
don't work for a week, draw their pay 
take a va until their 
They stay on the job 


men 
and then ation 
money runs out 
throughout the year, making a contin 
sales effort 


Sam Brourman was 


uing 
surprised and ple ased to learn that one 
of his men was out making calls on 


Thanksgiving Day, a time when many 


venues. 


Bread-and-Butter 


m Page 19) 


salesmen wouldn't even think of doing 
business. This man not only went out, 
he brought back an order. 

The turnover of force is 
unusually small, reflecting a high type, 
experienced sales group. Sam Brour 


the sales 


man had spent 12 years as a salesman 
in air conditioning and refrigeration 
and consequently understood problems 
of specialty salesmen. One of the high- 
lights of the sales group is that they 
have learned to love their work, that 
they co-operate and respect each other 
as well as the owner of the business 

\ stable, aggressive sales force, op 
erating on a year-around basis has con 
tributed much to the growth of Mabro 
Brothers. The brothers, incidentally, 
don’t leave all the selling to their sales 
men. They, too, know the secrets of 
good salesmanship and use them often. 
Irving proved this last year when he 
Electric’s award as the 
top appliance salesman in his territory. 

Last year the Mabro 
moved into a new two-story building 
more than five times as big as the build- 
where they started 


won General 


Company 


ing business in 
1943. They see this as a logical step in 
a pattern of progress that will continue 
for many years. Indeed the most objec 


tive observer must agree that they have 
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developed a good recipe for business 
growth—a stable sales force, a popular 
bread-and-butter item like insulating 
siding, augmented by other specialty 
items and brand name appliances. It’s 
a recipe that works every time, even in 
a “saturated” market. 


Customer Knows 
(Continued from Page 21) 


workmen averages 15 years and of 
journeymen, five years. 

Such workmen add to the quality of 
the job and expedite it through the co 
ordination of teamwork. They 


make fine, unofficial salesmen. 


also 
Their 
personal enthusiasm for their work and 
their company is communicated to 
many who talk with them and lays the 
basis for future sales 


One man, a big, amiable fellow with | 
a friendly grin and a knack of getting | 


along with people, is employed exclu- 
sively to deliver materials and clean up 
after a job when it is completed. He 
sees to it that the premises are left spic 
and span when a job is finished and 
usually makes friends with the owners 
while he is doing it. Men who snap and 
snarl, no matter how good their work, 
are not acceptable to the Illinois Roof- 
ing Company which acts on the prin 
ciple that its customers are its friends. 

While a job is in process a company 
representative calis on the owner and 
goes over it with him point by point to 
answer his questions and assure his 
satisfaction 

From start to finish every effort is 
made to assure the customer's satisfac 
iton. And pleased customers, sold on 
the company’s excellence, are its best 
salesmen. Strand estimates that 90 per 
cent of the firm’s residential business is 
with people who have done business 
with the company before or who were 
influenced by company customers 
Customer Gets Free Survey 


In commercial work the company’s | 


policy of complete service is carried out 
in even greater detail. Each prospective 
customer is given free, in brochure 
form, a complete analysis and specifi- 


cation of the job, which includes a de- | 
tailed drawing, specifications and costs | 
and insurance affidavits. The customer | 


thus receives complete information in 


black and white with nothing left to | 


doubt. 
In making the drawing every square 
inch of the roof is measured, every de- 


tail, no matter how small, is included. | 
An engineer trained in roofing stresses | 


A PEACH / 
OF A PAIR; 


nee 


PAIR these two pieces of 
MATT equipment together 
and you heave a winning 
team on all your jobs. The 
original MATT Felt Layer un- 
rolls and cements 150 feet of 
felt in less than 1 minute! 
Think of the saving in time 
alone! Waste of hot stuff is 
eliminated because flow is 
reguicted. Felt is layed 
smoothly — no fish mouths 
You also save on yarn. One 
mop will last over 5000 


45 


WORK HAND WN HAN) — 





_70 EARN PROFIT FOR you! 


~ MATT 
K 
FELT LAYER 


$350.00 


120 Gal. 
$395.00 


165 Gal. 








Ee 


$495.00 


230 Gal. 
$595.00 


Complete with 
Burners and Fenders 


WRITE 
FOR 
CIRCULAR 








FELT LAYER 
squares. Order a Kettle and a Matt Felt Layer today. Your men will like the change 


Immediate delivery. 


MATT COIL- LESS BURNER (0. 4015 West Lake Street, Chicago 24, Ill. 





STAY SHARP ROOFING KNIFE 


w 


R. MURPHY'S 
SONS COMPANY 


AYER, 
MASSACHUSETTS 





+ f MADE TO DOA SUPERIORS 


JOB: R. MURPHY 





No Play — No Wobbling 


R. Murphy “Stay-Sharp” blades, processed from finest tempered 
steel, are famous for the way they hold up under tough usage. 
Their hand-honed razor-sharp edges cut the roughest materials 
easily. 
R. Murphy Knives completely eliminate any play or wobbling 
because of the precision riveting of blade and handle . . . the 
latter custom-designed for proper grip. 

For the steadiest, cleanest, easiest cutting roofing knife—ask for 
R. Murphy “Stay-Sharp” Knives at your Roofing Supply or Hard- 


are Store. 


There’s an R. Murphy Knife for Every Purpose. Write for FREE 
catalog showing the complete line. 


Tested Quality for over 100 Years 
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Addex Corp. 

Aeroil Products Co., Inc. 
Air-O-Cel Co. ... 

Ajax Building Brac ket Co 
Alumatic Corp. of America 
American Associated Co.’s 
American Asphalt Roof Corp. 


Back Cove 


Barrett Division, Allied Chemical 
Dye Corp. ; 
Beacon Sales C ompany 


Burgher Sales Company 


te CO 
tho ~ te 


ron 
_ 


Calbar Paint & Varnish Co. 
Cartier & Sons Co., The M. 
Celotex Corp., The.. 
Certainteed Products Cc orp. 
Chase Bag Company 
Churchman Products 
Cleasby-Wittig Co. 


CO he CO me DO 
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Emco Cement Products, Inc 
Eureka Mop Mfg. Co. 


2 she 


Frey & Sons, Frank A. 

Hauck Mfg. Co.... 

Hilts, E. I. & Co... 
Mfg. Company 


Johns Manville ; 
Johnson Products Co. 


Kenitex Corporation . 
Kirby Industries 


Lewis Asphalt Engineering Co. 
Levow, David .. 
Lewis Tar Products Co. 


Maizewood Insulation Co. 
Matt Coil-Less Burner Co. 
Metropolitan Roofing Supplie 
Midget Louver Co. 
Murphy’s Sons Co., Robert 
Nichols Wire & Aluminum Co 
Nixalite Co. of America 


Old Quaker Paint Co 


Paralistic Products Co., In 

Rector Insulations Corp 

Reynolds Metals Co. 

Roofing, Siding & Building 
Specialties Manual 

Ruberoid Company 

Shing)stik 

Silvercote Products, Inc. 

Stan-Gard Pigeon & Bird Repellent 
Co., Ine. 

Steel Scaffolding Company 

Stewart Warner .. 

Texas Company 

U. S. Gypsum Co. 


eee 
Se eR 





and strains, supervises and checks the 
analysis. 

The insurance affidavit lists the pol- 
icy numbers and amounts for work- 
men’s compensation, public liability and 
property damage. Manager Strand es- 
timates that 50 per cent more contracts 
have been signed under this procedure 
than when the letter form of contract 
was used, 

“In many cases of open bidding when 
we were not the low bidder, our care- 
ful analysis and brochure 
the contract,” he says 

“High level selling of this type has 
increased both our price and our profits 

we ask more and get more.” 

The firm works to keep its profits at 
the maximum by 


form got us 


efficient operating 
methods and a continual search for new 
and better ideas of management. 

One effective efficiency practice is a 
cost sheet in triplicate worked out by 
Strand from suggestions he heard made 
by contractors at roofing conventions. 

On this sheet, material taken, used, 
and returned is listed with the price 
and cost description of the job Is 
given and labor on the job listed as to 
name, hours, rate and amount of pay. 
\lso listed is the total amount of mate- 
rial and labor, together with company 
insurance, commission selling price, 
cost and proht. 

One copy of the cost sheet is kept i 
the office 
truck 


The second sheet is given the 
lriver to load and the third 
sheet is given to the job foreman. 
Through use of this form men can be 
moved quickly with little loss of time 
or effort. In addition the truck driver 
checks his load against the sheet 
the foreman checks his materials 
labor. When these sheets are returned 
to the office to be compared with the 
first sheet, they form an 
check of the 


from; 


and 
and 


excellent cross 
entire operation. 


“It’s easy to get in the roofing busi 
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CLASSIFIED 
ADVERTISING 





“HELP Ww ANTED 
WANTED: A MAN to help promote a roof paint 
business established in 1897. Will share profits, 
not much capital needed Write to Box 356, 
AMERICAN ROOFER & SIDING CONTRAC 
TOR, 425 Fourth Ave., New York 16, N. Y. 





FOR SALE 


ROOFING & SIDING BU SINESS, pn | 50’ x 
175’; building 25’ x 125’, complete with 4 trucks, 

$40,000. Terms. Sales $135,000, 
Retiring. Westchester Business Con- 
300 Hugenot Street, New Rochelle, N. Y. 


inventory, etc 
high net 
sultants, 


ness. All a man needs is a truck and 
hammer—but it takes hard work and 
know-how to stay in,” 
Strand. 

“We base our business on reputation 

something you can’t buy or steal. We 
don’t use spectacular promotion meth- 
ods and we have a special horror of 
such chiseling as the “model home” 
rackets. We believe that good work, 
good materials, good service and good 
will are the best sales promotions pos- 
sible. 


Says Manager 





Ready Made 
ROOFER’S MOPS 
Roofer’s Mop Yarn, Cut Lengths 
E. L. HILTS & CO. 
Box 2384 Hickory, N. C. 








“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 
“ASBESTOS” 

808 Western Saving Fund Bldg. 

Philadelphia 7, Pa. 

















e Easy to sell 


380 Audubon Ave. 
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Roofing and Siding Job 
Stan-Gard Pigeon and Bird Repellent 


Easily sold along with your regular jobs. 
e Every job a prospect 


e No maintenance 


e High mark-up 
e Double your profits on each sale 
Write today for complete details 


THE STAN-GARD PIGEON & BIRD REPELLENT (O., INC. 


New York 33, N. Y. 


WAdsworth 7-3300 





RAPE IEE A BE OEM 


More and more roofers are reporting that the 
wide color selection of Certain-teed Thick 
Butt asphale shingles is helping to clinch 
many of their sales. 


2 HESS Ay 


Homeowners are impressed with the general 
features of this asphalt shingle—especially 
its fire resistance and economy—but what 
really makes it easy for you is the extensive 
choice of colors available. 


In addition to Certain-teed’s famous line of 
beautiful colors and blends, Thick Butts are 
now made in new pastel blends—pastel green, 
pastel brown, and silver blend. All America 
is reading about and asking for these blends— 
and Certain-teed has them ! 


Close your next sale with Certain-teed’s famed 
Thick Butt colors and blends 


ASPHALT ROOFING + SHINGLES + SIDINGS 

ASBESTOS CEMENT ROOFING AND SIDING SHINGLES 

GYPSUM PLASTER + LATH * WALLBOARD + SHEATHING + ROOF DECKS 
ACOUSTICAL TILE INSULATION FIBERBOARD 


PRODUCTS 





Certain-teed 


REG. U.S. PAT. OFF 
Quality made Certain... Satisfaction Guaranteed 
CERTAIN-TEED PRODUCTS CORPORATION 
ARDMORE, PENNSYLVANIA 


EXPORT DEPARTMENT: 100 Eost 42nd Street, New York 17, N.Y 
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